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ITS SILVER ANNIVERSARY. 


N. Y STATE ASS’N. CELEBRATES. 


Members of Famous Organization and 
Their Guests Gather at Waldorf- 
Astoria. 


To fittingly celebrate so important an 
event as the twenty-fifth anniversary of 
the founding of the Underwriters Asso- 
ciation of New York State, members of 
the organization together with their 
guests, numbering in all close to two 
hundred, met at the Waldorf-Astoria, in 
this city, on Tuesday night, and enjoy- 
ed an admirably prepared banquet. Foi 
lowing its serving toasts were respond- 
ed to by a number of men prominent in 
the profession, several of whom for 
merly held officials posts in the Asso 
ciation. 

List of Those Present. 

Preceding the dinner a reception was 
held, the following-named being among 
those present: 

J. W. Alling H. W. Barley, L. J. Bate- 
man. Robert Bennett, F. F. Buell, N. 
S. Bartow. W. B. Burpee, Fred’k 
W. Bauer, Alex. J. Bates, Geo. 5S. 
Baxter, G. W. Burchell, Wm. H. Burk- 
hardt, Geo: Barley, Fred. E. Benjamin, 
Jos. M. Biggert, Jos. F. Barley, F. E. 
Burke, Guy E. Beardsley, Geo. W. Babb, 
R. M. Bissell, A. H. Borchers, Jr., A. L. 
Brower, W. H. Boutelle, R. P. Barbour, 
J. H. Burger, Geo. Brinley. 

F. I. Crisfield, F. M. Crittenden, C. E. 
Chase, Chas. E. Case, Chas. M. Clarke, 
P. W. Clark, R. C. Christopher, Geo. E. 
Congdon, F. L. Curtis, E. M. Craigan, 
E. B. Creighton, J. M. Carothers, L. W. 
Crockett, H. B. Churchill, F. O. Chan- 
nell, J. J. Campbell, Col. J. L. Cunning- 
ham. 

Howard DeMott, J. 
Darlington, W. J. Dawson, L. 
eron, C. E. Dosser. 

C. T,. Estabrook, Chas. F. Enderly. 

T. L. Farquhar, H. W. Frink, C. R 
Folsom, H. H. Fuller, W. T. Furness. 

Chas. Gibson, Wm. Gilmour, G. B. 
Greensiet, I. Lloyd Greene, Robert S. 
Glass, M. R. Garrigues. 

Clark R. Hall, F. P. Hamilton, R. D. 
Harvey, J. W. Hemingway, C. J. Hol- 
man, Geo. W. Hoyt, W. A. Holman, E. 
H. Hornbostel, Chas. H. Hoxie, C. R. 
Hobart, E. J. Haynes, Jr., Walter C. 
Howe, Harold Haskins, Wm. D. Hunter, 
A. R. Hosford, Ellwood Hendrick, A. G. 
Hall, Chas. M. Henry. 

Geo. R. Johnson, F. W. Jenness, Stan- 
ley BE. Jarvis, Percy B. Jarvis, F. E. 
Jenkins. 

Fred. W. Kentner, A. A. King, G. W. 
Kear, J. B. Kremer, R. S. Kissam, Chas. 
F. Koster, Wm. J. Kelly, J. A. Kelly, 
John BE. King, John H. Kelly, J. A. 
Kelsey. 

I. H. Lindsley, Harry C. Letson, Wm. 
P. Long, A. T. Lovett, Edgar P. Luce, 
W. W. Lenox, Clarence A. Ludlum, 
Chas. S, Leavitt, Jos. J. Lyon, F. D. 
Layton, J. V. Lane. 

Henry L. Morgan, T. M. Marson, Ed- 
ward Meinel, Howard P. Moore, Jno. H. 
Mott, Jr., A. L. Mooney, Wm. B. Medli- 
cott, A. G. Martin, A. H. Mills, Wm. E. 
Maynard, H. E. Maxson, H. M. Meyers, 
W. F. MeQuesten, Jos, McCord. 

Robt. M. Nevins. 

Jno. H. Packard, John O. Platt, C. W. 
Phelps, Chas. D. Palmer, H. L. Platt, R. 
W. Phelps, R. G. Potter, Chas. R. Pitch- 
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Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 
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GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass. 


WHITE & FENWICK 
State Agents 
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The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws. 


$3.00 a Year: 15c. per Copy. 


SURETY MATTERS CONSIDERED 


INSURANCE OFFICIALS. 


BY STATE 


Suggestions Made to State Commission- 
ers by Representative Underwriters 
—Sessions Continued. 


Discussion at the first open session 
of the meeting of the special “Fidelity 
and Surety Committee” of the National 
Convention of Insurance Commission 
ers, held in New York City on Tuesday 
forenoon, and which, by special invita- 
tioa, was attended by officers of a num- 
ber of surety writing companies, cover- 
ed a wide range. While unproductive 
of direct result it yet served to give 
the insurance commissioners a clearer 
insight into the conduct of the surety 
business than they previously had, and 
also enlightened the underwriters as to 
what the governing officials had in mind 
as a basis for proposed legislative sug- 
gestions the previous absence of which 
knowledge severely handicapped the in- 
surance men in making initial state- 
ments upon the subjects under review. 

Possessed of specific knowledge as to 
what the commissioners wanted to 
know the surety underwriters gatherei 
yesterday, and formulated a series of 
replies to the questions propounded. 
These latter in turn will be very care 
fully debated by the commissioners, and 
it is expected the data submitted and 
suggestions offered by the insurance 
men will be sufficiently comprehensive 
to form a basis for preparing a set of 
uniform laws or regulations governing 
the administration of fidelity and surety 
companies. 

Commissioners Present. 

In addition to E. E. Rittenhouse, of 
Colorado, chairman of the special com 
mittee, the following named commis 
sioners were present at the conference: 
Joseph Button, Virginia; John A. Har- 
tigan, Minnesota; Otto Kelsey, New 
York; J. V. Barry, Michigan; T. H. 
Macdonald, Connecticut; J. R. Young 
North Carolina, and C. C. Lermitt of 
Ohio. 

Surety Men in Attendance. 

The surety underwriters present 
were: President F. D. Kilburn and 
Vice-President Beekman Hunt, Aetna 
Indemnity; Vice-President H. H. Strik- 
er, American Bonding; Vice-President 
H. C. Willcox, American Surety; Presi- 
dent W. M. Tomlias, Jr., Empire State 
Surety; Vice-President T. A. Whelan, 
Fidelity and Deposit; Vice-President S. 
H. Shriver, National Surety; Secretary 
A. P. Redding, Pacific Surety; Presi 
deat John R. Bland, United States Fi- 
delity and Guaranty, and Secretary D 
J. Tompkins, United States Guarantee. 
S. H. Wolfe, the well-known actuary of 
this city, was likewise in attendance 
and bore a prominent part in the dis 
cussions. 

Address of Chairman Rittenhouse. 

As indicating the purpose of the spe- 
cial committee and the event~ which 
impelled its appointment Chairman 
Rittenhouse said: 

This committee some time since in- 
vited all companies doing a Fidelity 
and Surety business to present papers 
or addresses upon the topics to be 
taken up by the committee at this meet- 
ing. A courteous communication has 
been received from Mr. Tomlins, repre- 
senting thirteen companies in which 
the committee is informed of the con- 
clusions of these companies upon the 
questions raised in the instructions to 
the committee by the convention of 

(Continued on page 5.) 
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WASHINGTON LIFE DIVIDENDS. 





Management Secures Ruling Permit- 
ting Annual Payments On Old Pol- 
icies—Checks Sent Out. 


The Washington Life Insurance Com- 
pany is mailing checks in payment of 
dividends to the holders of policies up- 
on which dividends were deferred, and 
on policies which by their terms specifi- 
cally provide for the annual distributi- 
tion of surplus, issued during the pe- 
riod when the amendment to the Irsur- 
ance Laws of New York permitted com- 
panies, notwithstanding any restric- 
tions in their charters, to pay dividends 
annually. The New York Insurance 
Department has ruled that the company 
would not be exceeding its authority, 
even though the amendment had been 
repealed, if it merely carried out the 
contracts which it had wilfully entered 
into, which the laws of New York had 
authorized. President Baldwin is hav- 
ing checks for dividends mailed, with 
proper explanatons. 

The peculiar situation brought about 
by the New York laws, was given pub- 
licity earlier in the year, when the fol- 
lowing notice under date of March 2, 
was sent out by the Washington Life: 
“To the owner of Policy No. ————. 

“In the opinion of the Counsel! of this 
Company the legislation enacted in the 
State of New York in 1906 (Chap. 326, 
Laws of 1906), has repealed, as regards 
this Company, the legislation enacted 
in 1868 and 1872, under the permission 
accorded by which legislation you have 
hitherto received an annual distribu- 
tion of surplus to your Policy No. ——. 

“The repeal of the legislation of 1868 
and 1872 therefore obliges this com- 
pany for the future to observe the pro- 
visions of its Charter in making future 
distributions of surplus, namely, at the 
end of each five-year period from 1861. 
The next date, therefore, at which a 
distribution of surplus to your policy 
may be considered, is its anniversary 
in 1911, if said policy is then in force.” 

In The Eastern Underwriter of March 
19, 1908, reference was made to the 
matter as follows: 

“The charter of the Washington Life 
which dates from 1860, contains a pro- 
vision for a compulsory distribution of 
surplus to policyholders at the end of 
five years from organization, and at the 
end of each five-year period thereafter. 
In 1868 and 1872 laws were enacted 
which allowed all companies desiring 
to do so to distribute surplus annually 
regardless of charter provisions. Under 
the law of 1872 the Washington Life 
has issued policies on which annual dis- 
tributions have been made. 

“In speaking of these policy forms to 
a representative of the Eastern Under- 
writer, an officer of the Washington 
said that the participating contracts 
comprise three classes: Deferred divi- 
dend, policies containing a provision 
for annual dividends embodied in the 
contract, and policies which provide for 
‘participation in profits’ without giving 
any specified distribution period. Un- 
der the latter class it has been custom- 
ary to pay dividends annually, this be- 
ing the class referred to in the above 
letter. 

“It is held by the counsel of the 
Washington Life that while the Arm- 
strong law provides for the method of 
distribution by companies transacting a 
participating business, no provision is 
made as regards companies transacting 
non-participating. Under the stipulation 
that companies must elect to do either 
a par, or non-par, business, the Wash- 
ington Life selected the latter, and as 
the Armstrong law nullified the law of 
1872 there was nothing for the com- 
pany to do other than fall back to the 
provisions of its charter. 

“Deferred dividend policies, and 
those expressly for an annual distribu- 
tion are not affected.” 








The New Policies 


OF THE 


AtoaLifelnsuranceCompany 


OF HARTFORD, CONN. 


Are the Most Up-to-date and Most Comprehensive 
Life Insurance Policies to be had Today 


THIRTY-ONE DAYS’ GRACE IN PAYING PREMIUMS 
MOST ADVANCED NON-FORFEITURE FEATURES 
- NO RESTRICTIONS AS TO RESIDENCE, 
TRAVEL OR OCCUPATION 


Besides combining in one contract all the best features of all the best life 
insurance policies, the bene fits of the NEW POLICIES of the A TNA LIFE 
are available first-class risks if the insured becomes 


TOTALLY AND PERMANENTLY DISABLED 


Agents are wanted to work in both new and old fields selling these policies. 
For further particulars address the Home Office of the AXTNA LIFE at 
Hartford, Connecticut. 








Joins Massachusetts Mutual Forces. 





Edward J. Wessels, formerly connect- 
ed with the Bristol Agency of the 
Northwestern Mutual Life, has been 
appointed general agent of the Massa- 
chusetts Mutual Life with headquart- 
ers at 2 Rector street, this city. Mr. 
Wessels has for some time been one 
of the large personal writers of the 
Northwestern and will make a strong 
acquisition to the producing staff of 
Massachusetts Mutual. 

The appointment was made by F. W. 
Smallman, manager of agents for New 
York City, Virginia and North Carolina, 
who says that his company has “un- 
equalled opportunities in this city for 
two more men of brains and energy.” 





Starnes Again Retires. 

P. M. Starnes has resigned as pres- 
ident of the St. Louis National Life, 
his successor being E. S. Lewis. It is 
stated he will devote his time to large 
lumber interests in the Northwest. 

Mr. Starnes came into prominence as 
president of the National Life & Trust 
of Des Moines, which subsequently re 
insured in the National Life of U. S. A. 
Mr. Starnes becoming head of that com- 
pany. He retired to connect with a 
trust company and re-entered the busi- 
ness to complete the organization of 
the St. Louis National. 


Death of Dr. Gillette. 





Dr. Walter R. Gillette, formerly vice- 
president of the Mutual Life of New 
York, died last Saturday in Roosevelt 
Hospital, death resulting from an op- 
eration performed to remove a cancer. 

Dr. Gillette, who was 68 years of age, 
was connected with the Mutual Life for 
some thirty-six years, resigning from 
its service in the early part of 1906. 
His closing years were saddened by rea- 
son of publicity in connection with the 
handling of a legislation fund of which 
he was custodian, and which came to 
light as a result of the Armstrong in- 
vestigation. 





Mutual Life Sells Philadelphia Property. 





A syndicate composed of Philadelphia 
and New York capitalists recently pur- 
chased the Philadelphia property of the 
Mutual Life, located at Chestnut and 
Tenth streets. The price paid is re- 
puted to have been $1,500,000. 





A breezy, helpful company paper: is 
“Clic,” published by the Citizens Life 
of Louisville. The editor’s name is 
not given, but the paper is a compact 
bunch of enthusiasm and good cheer. 





The Columbian National Life, of Bos- 
ton, has been admitted into Connecti- 
cut. 





MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
mms at arate equalled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equalled by 


few companies. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


For Information Address 


GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 
34 Nassau Street, 


NEW YORKH, N. Y. 


HANGING DOESN’T INVALIDATE. 





Life Insurance Is Payable Even Though 
Insured Meets Death By Capital 
Punishment. 





In the United States Court of Appeals 
at Richmond a decision has been ren- 
dered reversing the opinion of the lower 
court which was that the collection of 
insurance where the insured was execut- 
ed for crime was against the general 
welfare of the country, and that it was 
not the purpose of life insurance to 
cover in such cases. The case has been 
in court for the past three years. 

On March 15, 1904, the Northwestern 
Mutual issued a policy on the life of 
James McCue of Charlottesville, Pa., 
for $15,000, the insured giving his note 
for the premium. Eight days before 
the note was due McCue was arrested 
on a charge of having murdered his 
wife. The note was paid when due. 
McCue was tried and convicted of the 
murder of his wife in the State Court, 
and was legally hanged for the crime 
on February 10, 1905. Suit was filed 
in the Federal Court by the plaintiffs, 
who sought to collect the policy on the 
life of the man who had been executed. 
The United States District Court hel. 
that death on the gallows was not one 
of the risks assumed by the defendant 
corporation, and that even if such had 
been the case and the risk had been 
erpecially contracted the circumstances 
were contrary to public policy. Writ of 
error was asked for and granted, and 
the case was taken to the Circuit Court 
of Appeals on appeal. That court has 
now reversed the court below, remand 
ed the case, and held the defendant 
insurance company liable. Judge Wad- 
dill dissented. 





PLAN OF REORGANIZATION. 





Scranton Life Begins Business With 
$300,000 Capital—Will be In- 
creased to $1,000,000. 
President James S. McAnulty of the 
Scranton Life has issued a letter to the 
policyholders of the Scranton Mutual 
informing them of the plan of reorgani 

zation. He says in part: 

“Believing it will interest you to 
know that all plans for the re-organiza- 
tion of the Scranton ‘Mutual Life’ into 
an ‘Old Line’ legal reserve company 
have been consummated, we have pleas- 
ure in informing you that a charter has 
just been granted to the Scrantoa Life 
Insurance Company (capital fully paid 
in $300,000) and that at as early a date 
as possible your policy will be trans- 
ferred to the new company. 

Explains the Difference. 

“It should be added here, that the 
new company is simply a continuation 
of the old and that the only difference 
the change makes to existing policy- 
holders is this: the ‘Mutual,’ while it 
conducted its business along ‘Old Line’ 
principles, was really chartered uader 
the assessment insurance laws, whereas, 
the new company is chartered as a le- 
gal reserve stock corporation with 
ample assets, fixed by law, to protect 
the insured. Under the new company 
protection is absolute, and as the busi- 
ness is prosperous and constantly grow- 
ing, profits to the insured are bound 
to be large. 

Sale of Increased Stock. 

“And the stockholders in the company 
will fare well also. If there were not 
the best reasons in the world for this 
belief, you may be very sure that the 
directors would not have subscribed for 
the entire first issue of stock. Of course, 
the stock is to be increased to one 
million dollars, most of which will be 
distributed among our policyholders, if 
they care to take advantage of their 
options. But no pressure will be used 
on our part to induce them to do so for 
these two reasons: First—The stock 
can be sold readily for cash at more 
than the price we have quoted to stock- 
holders. Second—If we do urge policy- 
holders to buy because we know they 
have got a good thing, our intentions 
might be misconstrued. 
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UNION CENTRAL LIFE TAX CASE. 





Negotiations for Settlement Under Way 
—Stated Company Has Offered 
Compromise of $1,000,000. 





It is stated that the Union Central 
Life has offered to compromise the 
claim by Hamilton County, Ohio, for 
back taxes, aggregating $3,000,000, by 
the payment of $1,000,000. 

Inquiry at the home office elicits the 
information that negotiations are under 
way with a view to settling all tax lia- 
bilities claimed by the county, but that 
no definite conclusion has been reached 
as yet. 





LIBERTY LIFE BID ACCEPTED. 





Would Reinsure Business of Mutual 
Savings—Directors Favorable if 
Approved by Policyholders. 





The Liberty Life Insurance Co. of 
this city has submitted a bid to take 
over the business of the Mutual Sav- 
ings Life Insurance Society (formerly 
the Fellowship of Solidarity), which 
has been accepted by the directors of 
the latter institution. Before the deal 
is consummated the approval of policy- 
holders and the New York Insurance 
Department will be secured. 

Prominence was given to the affairs 
of the Mutual Savings by the recent 
wholesale resignation of its officers due 
to a disagreement between the direct- 
ors. Its business is small and an effort 
was made to effect reinsurance with the 
Postal Life a year ago. 





CONFERENCE ON TAXATION. 





Commissioners of The States and Prov- 
inces Invited—First Session A 
“Cleveland Memorial.” 

In addition to invitations sent to var- 
ious life insurance companies transact- 
ing business in the United States and 
Canada, for a conference on taxation to 
be held in this city, December 4th and 
5th, and which was referred to at length 
in our issue of last week, it is also the 
intention to secure the attendance of 
as many of the heads of various State 

Insurance Departments as possible. 

Aside from the opening session on 
the morning of Friday, December 4th, 
all of the annual meeting of the Asso- 
ciation will be devoted to the taxation 
conference. Friday morning’s session 
will be given over to memorial ad- 
dresses in honor of the late Grover 
Cleveland, who was Chairman of the 
Association. These addresses will be 
delivered by close peronal friends, Paul 
Morton, President of the Equitable Life 
Assurance Society, and Dr. John H. 
Finley, President of the College of the 
City of New York. 








Boswell Decision Delayed. 





The expected decision in the case of 
Boswell against the Security Mutual of 
Binghamton, which involves the right 
to apply the restrictions of Section 97 
of the New York insurance law to con- 
tracts outside the State, and already in 
existence, had not been handed down 
at the time this issue went to press. 





Great American Licensed. 





A telegram received from St. Louis 
on Friday states that the Missouri In- 
surance Department has granted a 
license to the Great American Life of 
that city, which will commence to write 
business immediately. 

The Great American was organized 
by Samuel Quinn, its president, with 
a capital of $500,000 and a like amount 
of surplus. It will do a general busi- 


ness, issuing a full line of modern 
policies. 
A feature in connection with the 


operation of the company will be an 
organization of its agents entitled the 
Galic Guard. It will be incorporated so 
that it cama hold property and act as 
custodian of a trust fund. It is also the 
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intention to set aside 1 per cent. of the 
gross premiums on all insurance written 
to go to this association for the benefit 
of its members. One feature is to be 
a pension fund for superannuated ag- 
ents. There will be temporary mem- 
berships and life memberships, based 
on the amount of business written. 





FLITCRAFT, SR. NOT INTERESTED. 





Son Assumes All Blame for Advertise- 
ment and Promises Dire Things 
For Illinois Life. 





We are in receipt of a letter from R. 
B. Flitecraft, “life insurance cvounsel- 
or” of Oak Park, Ill., relative to article 
appearing in last week’s issue of The 
Eastern Underwriter in which he says 
most emphatically that “A. J. Flitcraft 
has nothing whatever to do with this 
action on my part, either directly or 
indirectly, and I have not stated that 
he is back of me in this matter.” 

He further says that he is not in- 
debted to the Illinois Life for advances 
made; that at the time he severed re 
lations with that company there was 
an agency debit balance of less than 
$1,000, and that to offset this he deposit- 
ed with the company first year premium 
notes amounting to considerably more 
than the debit balance. 

In reference to our statement that he 
had not shown his hand, Mr. Flitcraft 
calls attention to a letter which he 
“commenced sending to policyholders 
on November 5” (which by the way 
was the date of our issue). 

He asks quite a few questions and 
closes the letter with the following: 

“IT possess considerable damaging evi- 
dence against this company. It may not 
be necessary to use it until I present 
my case to the insurance departments 
of all the States in which the company 
is operating, as well as to the Legis- 
lature of the State of Illinois.” 

In the meantime, we might venture 
the information to R. B. F. that he is 
barking up the tree in saying that our 
matter came from the Illinois Life, as 
we have had no communication from 
the company regarding the matter. 
Our Western correspondent was just 
a little amused at the great ado which 
seemed to be taking place in the vicin- 
itv of Oak Park and wanted to find out 
whether it was all wind or rot. 


EQUITABLE’S NEW BUILDING. 
Said That Society May Soon Close 
Contract for Mammoth $20,000,000 
Structure. 





According to a statement from usual- 
ly well informed quarters, the Equitable 
Life Assurance Society will soon close 
the contract for its new office building. 
It is suggested in this connection that 
the management is now in favor of 
pushing the work growing out of the 
advancing tendency of the market for 
raw materials. At the same time it 
is now estimated that the cost of the 
new building will be $20,000,000, against 
$10,000,000, the original figure. Inti- 
mations are also made that the initial 
plans, which called for a building of 
sixty-two stories, have been materially 
modified. As previously pointed out in 
these columns, the new structure will 
be upon the site of the present build- 
ing, which is the block bounded by 
Broadway and Nassau, Pine and Cedar 
streets. It will occupy the most expen- 
sive site on which a skyscraper has 
been erected, the value of the block on 
which the present building stands be- 
ing estimated at from $12,000,000 to 
$15,000,000. 

The plans filed some time ago pro- 
vided for a main building of 34 stories, 
489 feet high, with a frontage of 167 
feet on Broadway, 152 feet on Nassau 
street and 304 and 312 on Pine and 
Cedar streets, respectively. Above this 
main building the tower based on these 
plans would rise to a distance of 420 
feet, making the total height 909 feet. 

President Paul Morton was out of 
town, and Comptroller Brown, when 
questioned by a representative of this 
journal concerning the matter, said: 
“We have not as yet completed our 
plans for the erection of the new build- 
ing, and under the circumstances I am 
in no position to state when we shall 
invite bids for the work. However, I 
would suggest you to see President 
Morton on the subject on his return to 
the city next week.”—Journal of Com- 
merce. 








NATIONAL LIFE 


INSURANCE CO. 


MONTPELIER, VERMONT. 


Established in 1850. 


JOSEPH A, De BOER, Prest. 
JAMES T. PHELPS, V.-Prest. 
JAMES B. ESTEE, 2d V.-Prest. 
OSMAN D. CLARK, Secretary. 


Operating in 36 States. 


H. M. CUTLER, Treasurer. 
A. B. BISBEE, Med. Director 
Cc. E. MOULTON, Actuary. 
F. A. HOWLAND, Counsel. 


This Company held January 1, 1908 and gained during the past decade: 


Basses sce cesccsncsessseseveseoen $40,354,241.29 Cain, 172 per cent. 
SURPLUG., .................ccececessccees $4,539,688.47 Cain, 100 per cent. 
INSURANCE................ pataeiaaaiiad $153,467,472.00 Gain, 100 per cent. 


ITS LIFE, TERM AND ENDOWMENT CONTRACTS ARE LIBERAL AND ATTRACTIVE. 


J. F. MAKLEY, General Mer. 
149 Broadway, New York. 
J. V. ALEXANDER, General Mgr. 
1134-36 Granite Bldg., Rochester, N. Y. 


M. H. MULLENNEADX, General Mgr, 


119 State St., Albany, N. Y. 
A. H. GSELLER, Mgr. 
9 Clinton St., Newark, N. J. 
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SINGLE PREMIUM POLICY. 





North American Accident Issues Con- 
tract Covering Death, Dismember- 
ment and Loss of Sight. 


An innovation in the way of an ac- 
cident policy is the single premium 
contract of the North American Acci- 
dent Co. of Chicago. For an initial 


payment of $150 the company agrees 
to pay for injuries received in or on 
a passenger conveyance, including a 
passenger elevator, propelled by steam, 
electricity or cable, or while in a burn- 
ing building, covering the time the 
policy goes into effect and during.the 
whole life of the insured as follows: 
Loss of life by accident, loss of both 
hands, both feet, one hand and one foot 
or the sight of both eyes, $10,000; loss 
of either hand or either foot $5,000; 
loss of entire sight of one eye $3,334. 

The policy also pays for ordinary ac- 
cidents, covering the time the policy 
goes into effect until the insured is 
65 years of age as follows: a loss of 
life by accident, of both hands, both 
feet, one hand and one foot or sight of 
both eyes $5,000; loss of either hand or 
either foot $2,500; loss of entire sight 
of one eye $1,166. The policy also pays 
surgeon’s fees for operations necessi- 
tated by injuries above described. Said 
fees not to exceed $100. 

No recovery may be had under more 
than one provision of the policy on ac- 
count of any one accident suffered by 
the insured and the payment upon the 
part of the company for such injury 
shall-terminate the policy. 

A clause protecting the company pro- 
viding for cancellation reads as fol- 
lows: “This policy may be cancelled 
by the company at any time by written 
notice, stating that. the cancellation is. 
effective, served on the insured, or sent 
by letter to the insured at the address 
given herein,in which case the premium 
paid thereon shall be returned to the 
insured and the company’s check serv- 








ed on the insured, or sent by letter 
to the insured at the address given 
herein, shall be a sufficient tender.” 
Rules of Life. 
Always endeavor to do the right 


thing, at the right time, and in the right 
way. 

Always be absolutely honest and truth- 
ful in both social and business mattérs. 

Always be careful to never deceive 
by statements, that may have another 
and different meaning from the one you 
are suposed to be conveying. 

Always be equally courteous to both 
your superiors and inferiors in official 
position. 

Always look ahead, anticipate possible 
requirements and demands, and make 
it your business to overcome all impedi- 
ments, energetically, but nevertheless 
honorably. 

Always cultivate cheerfulness, direct- 


ness and the strictest of honor, in all 
your dealings. 

By living up to these simple rules, 
you may not make quite as much 
money, but you will have more real 


friends, enjoy life better, and certainly 
die happier, without taking into account 
the life hereafter. 

(Our office boy suggests that to the 
above excellent rules submitted by 
Walter Morris, the popular insurance 
agent of Pittsburg, should be added the 
foNowing: 

Read carefully and studiously each 
issue of The Eastern Underwriter and 
do not fail to speak of its merits to 
your friends.) 





Building Construction. 





The above is the title of a new book 
issued by Rough Notes of Indianapolis 
which contains a series of lectures de 
livered before the Fire Insurance Club 
of Chicago by prominent insurance 
men. The price of the book, which 
contains 100 pages is $1.00. 
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TAKE YOUR CHOICE. 


Non-Participating Life Insurance. 





The term “dividend” has always been 
something of a misnomer in life insur- 
ance. In the earlier and experimental 
days of life insurance it was found 
necessary to charge each policyholder a 
certain annual premium that would pro- 
vide to the fullest extent for every pos 
sible cost of his insurance. Whatever 
remained over the proved or actual ex- 
pense of his insurance, together with 
any excess over expected earnings from 
the use of the balance of his premium 
money, was to be paid back to him. 
This was really the return of an un- 
earned premium rather than a dividend, 
and had it been so termed it would 
probably have proved more satisfac- 
tory. The insured did not really parti- 
cipate so much as he imagined; though 
he did ultimately, from the well- 
managed companies, get back his full 
unearned premium. 

As life insurance grew and knowledge 
of it became more exact, it was found 
that a contract could be made ata 
much lower premium, one which would 
continue the same until his policy 
should mature either by death or as an 
endowment, thus practically determin- 
ing the net amount to be paid from the 
beginning. 

This is called non-participating insur- 
ance, a term which is at once simple, 
clear, and self-explanatory. The insured 
knows at the start exactly what he is to 
pay; nothing is coming back to him, 
but he is sure’that the cost to begin 
with is materially less, and if its grand 
total years hence should by any pos- 
sibility amount to more than it would 
had he taken a “dividend” contract, it 
would simply be because he‘had luckily 
lived to a good old age. 

Always commending itself to careful 
buyers who like to know in advance 
precisely what a thing is going to cost 
year by year, non-participating insur- 
ance seems to have taken on pronounc- 
ed favor of late. Participating insur- 
ance will continue to be purchased, but 


The Fallacy of Non-Participating In- 
surance. 





There is perhaps nothing quite so de- 
ceptive to the man about to take insur- 
ance on his life as the actual net cost 
of non-participating policies, as com- 
pared to the participating or annual 
dividend policies. 

On the non-participating the insured 
is bound to pay the company each year 
more money than his insurance costs. 
This is never returned to him, and he 
does not share in tne company’s profits. 
All the earnings on his policy are con- 
fiscated so far as he is personally con- 
cerned. 

On the participating the unused part 
of the premium is returned each year 
with interest in the form of cash divi- 
dends. These dividends are made up 
from savings in the expenses, the pro 
rata share in the gains from death 
losses, and the excess of interest earned 
over the rate assumed for reserve. Pro- 
tection is furnished at cost to the in- 
sured only by the participating plan. 

The agent attracts the prospect’s at- 
tention with a somewhat smaller initial 
premium that the participating rate, but 
the prospect does not undersfand that 
however long he may live or pay prem- 
iums, there are absolutely no earnings 
on his policy in which he may personal- 
ly share. Even after a non-participat- 
ing policy is fully paid up, it never re- 
turns to the insured any earnings or 
profits. It is always a dead weight. 
Live money is always better than dead 


curately computed and thoroughly min- 
imized yearly cost, is destined to a far 
greater success than it has ever before 
known. As the Prudential sells only 
non-participating policies, and the ad- 
vantage is largely with the agent who 
presents that form of life insurance 
minake the most of your opportunties.— 
Prudential] Ordinary Bulletin. 








BUSINESS GREATLY IMPROVED. 


Theo. T. Johnson of Washington Life 
Believes Time Ripe for Strenuous 
Activity. 


Ir a letter to the field force of the 
company, Theo. T. Johnson, superin- 
tendent of agencies of the Washington 
Life, states that the business for Sep- 


tember showed an encouraging im- 
provement, and that the results for 
October were still better. He says: 


“It looks as if we had gotten under 
way toward a rattling pace from now 
on to the end of the year. The daily 
application report shows business more 
wide-spread than for many months, and 
we shall not be thoroughly satisfied 
until every manager sends in applica- 


tions from his office every day. With 
the five-year term rate there is little 
reason why this should not be done. 


It gives you the oportunity of securing 
a man of the “put-it-off’ type. If you 
have maintained through the past 
months any kind of an agency organi- 
zation at all, or in other words, have 
kept your “wires connected,” all you 
need now is to renew the batteries and 
go after the business with more energy 
and determination than at any previous 
period in 1908. 

“A friend recently remarked to the 
writer when the ferry-boat arrived at 
the New York side: ‘Here we are at the 
same place we were at yesterday morn- 
ing.” This is the crux of the whole 
situation—too many men in this busi- 
ness get up each morning with this 
same sentiment in their minds. On the 
contrary, every day is a new day, with 
new opportunities to be created, not to 
be. stumbled into. No progress was 
ever made in this or any other business 


with any such sentiment entertained 
for one moment. Broaden your vision. 
Get out of the narrow rut of down one 
street and up another. Men who can 
see a forest of oaks in an acorn, and 
who believe that a substantial life in- 
surance policy is as important to the 
dependent family as a powerful navy 
is for the protection of a nation, will 
so impress their personality upon the 
prospective applicant that nothing but 
a ‘turn down’ by the Medical Depart- 
ment will prevent the securing of a 
policy. Therefore get in touch with 
every man who ever contemplated or 
acted as an agent for you. Push your 
business as mercantile and manufactur- 
ing interests will now push and develop 
theirs, and we shall all be greatly en- 
couraged when the results for the end 
of the year are in.” 


LIFE INSURANCE. 





a nutshell—man should 
and fortunately does take hold oa life 
insurance while health and life are his, 
then at death with hands wide open he 
will bequeath an asset, absolute and 
immediately available. 

A life insurance company is said to 
be a practical business brotherhood of 
men—an aggregation of people who are 
bearing one another’s burdens, and 
while the thought may not be upper- 
most in the mind of the one who in- 
sures, it is nevertheless true that a 
company seldom pays a death claim 
where the premiums paid with legal 
interest anywhere near equal the total 
sum realized, showing another argument 
in favor of creating the asset which we 
are discussing. 

A fire, marine, liability, accident, bur- 
glar, lightning, plate glass or live stuck 
policy may never mature as a claim, 
although it is well that these contingen- 
cies should be covered, and the cost 
depends little or nothing on age, as the 
case may be. The cost of life insur. 
ance does depend on age and covers an 
event certain sooner or later to occur 
and the records of the company demon- 
strate how unreliable life really is, as 
many deaths occur with a suddenness 
that precludes all forethought, although 
each case is issued only upon a most 
thorough examination of the applicant 
by a competent physician, and his occu- 
pation, habits, mode of life, etc., care- 
fully investigated and considered. Not- 
withstanding all these precautions, 
however, our company in 1907 paid 
death claims on 52 lives aggregating 
something over $100,000 upon policies 
issued within 12 to 24 months before 
death, and only nine of these cases 
were accidental. Certainly to the bene- 
ficiaries under these claims most valu- 
able was life insurance as an asset. 

I know of nothing so stimulating of 
thrift and economy, of prudent living. 
to the individual as the carrying of in- 
surance, and no greater benefit to so- 
ciety at large. I also can readily be- 
lieve that a well insured man with suf- 
ficient income to enable him to pay the 
premiums, who thereby is reasonably 
worry-proof so far as his future is con- 
cerned, is much more likely to live tc 
old age than a man who is constantly 


There it is in 


beset by the worries incident to his 
family’s future or to his comfort in 
old age. (Contentment and peace of 


mind in knowing both that old age and 
loved ones are provided for is certainly 
conducive to long life.) 

It will be remembered, gentlemen, at 
the beginning of this talk, I used the 
similes of a lump of coal, another of 
iron ore, another of gold, and a vessel 
of water. Place the coal in the furnace 
and it assumes tremendous power; fuse 
the iron ore into steel and it represents 
the progress of this age; change the 
gold into its forms of art and luxury 
and it will move the world to the -end 
of time; cause the water to fall and 
it will operate machinery, generate elec- 
tricity and perform tremendous services 
for mankind. It may be said, therefore 
that the funds of a life insurance com- 





Che Northwestern 
Mutual Life Jusurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





02,233,634 
Each year larger than any in the pre- 
vious history of the Company. 


Cemmenced Business 1858 





of the Times 
The rapid increase in the new business 


never lost the confidence of the public and that 
it is easier than ever to write business for 
The Northwestern, 


It is capable of easy demonstration that 
ap Batentan & the best Company to 
jure 


Issues Partnershi 
‘ ip and Corporation In- 
For further information or an Agency, 
H. F. NORRIS, 
itendent of A 


pany represent not only the labor of 
man, but the power of coal, of iron, 
of water and of gold, and epitomize the 
energy and the value of them all. 

In words of a recent writer, “Am- 
erican life insurance will live to blesa 
our people as long as American civiliza- 
tion lasts, and will endure and grow as 
long as civilized man, while living, 
takes forethought of the event of death.” 
—William A. Moore, vice-president 
Phoenix Mutual Life. 





Departmental “News.” 





The Alabama Insurance Department 
issues a monthly “Bulletin” giving 
items of interest to the insurance fra- 
ternity. The October issue contains 
the following: 

“New Officer of Mutual Life Insurance 
Company of New York. 

“Mr. William W. McClench, who has 
been counsel of the Mutual Life of New 
York for nineteen years, and who was 
second vice-president, ig now the presi- 
dent of the company, succeeding John 
A. ‘Hall, whose death occurred recently.” 

That “information” will be surprising 
to the Mutual Life and Massachusetts 
Mutual. 





Now on Sole Agency Basis at Toledo. 





Both the Continental and the Fidelity 
Insurance companies of New York, are 
now on a sole agency basis at Toledo, 
the first named locating -with Herbert 
T. Grier, while the Fidelity is represent- 
ed by Ira A. Richardson. 





Creative Ability. 





The world bestows its big prizes both 
in money and in honors but for one 
thing, and that thing is Creative Ability. 

What is creative ability? It is simply 
the faculty and power to do something, 
to create results. The whole wide 
world in all walks of life is crying loud 
for men who can and will produce re- 
sults. Anybody can follow in the old, 
time-beaten ways, running the hum- 
drum of the common routine. It is 
the man who steps from these old worn- 
out ways and proves to the world that 
some new way is the better way the 
large producing way. 

Who are the men in this city who are 
making history in its commercial and 
professional life? Are they not the 
men who are toiling with untiring en- 
thusiasm to accomplish some large re- 
sult? 

Who in our big shops is promoted 
every year in the estimation of his em- 
ployer until he becomes the directing 
head of some great enterprise? Is it 
not the salesman whose book foots up 
each week or month just a little more 
than the man next to him? 

Who are the newsboys who are most 
valuable to the publisher? Are they 
not the boys who by eagerness and ac- 
tivity create the largest number of 
sales? 

Who makes the money, the man who 
plows or the man who creates or manu- 
factures the plow? The man who runs 
the locomotive, or the man who con- 
ceives and builds it? 

Whom does our company value most 
highly, the boys who keep the cards 
and records, or the man who goes out 
and by his power and personality cre- 
ates these records that must be taken 
care of? You catch the thought. It 
is the man who by toil and sacrifice 
and determination creates increased re- 
sults. 

Now is the time to practically demon- 
strate to this company your creative 
ability. Your record for sixty days is 
being watched as never before.—F. A. 
Wallis, Supervisor Eastern States Home 
Life Ins. Co. 





At a meeting of the Executive Com- 
mitittee of the International Association 
of Accident Underwriters, it was de- 
cided to co-operate with the Board of 
Casualty & Surety Underwriters, on 
matters of taxation and legislation. 
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SURETY MATTERS CONSIDERED. 





(Continued from page 1.) 
Insurance Commissioners. It may be 
well to say a few words as to the rea- 
sons for the appointment of this com- 
mittee, and of its purposes. 

The Fidelity and Surety companies 
in brief are engaged in the business 
of guaranteeing the honesty and sol- 
vency of individuals and corporations. 
That is, they contract to make good any 
loss resulting from the dishonesty and 
insolvency of others. 

Naturally they have found an enor- 
mous demand for such guarantee and 
they have entered into the business and 
official life of practically every com- 
munity in the country. 

In doing this they have assumed lia- 
bility for losses aggregating hundreds 
of millions and perhaps billions of dol- 
lars. 

In order to safely assume this enor: 
mous liability and to guarantee the 
solvency of others, it is of the utmost 
importance that those companies should 
themselves have a high and rigid stand- 
ard of solvency, to the end that their 
present and future stability—their abil- 
ity to meet their obligations—may not 
be questioned, and that they may justly 
enjoy the full confidence and support 
of the public. 

Under the laws of most states the 
insurance commissioners are called 
upon to certify to the solvency and 
soundness of these companies. This 
is a grave responsibility. The courts 
knowing a company has the certificate 
of the insurance commissioner, seldom 
look any further ig selecting a com- 
pany to assume court bonds. The same 
is true of individuals and firms in the 
business world. In dicharging these 
duties az supervising officers, the com- 
missioners have learned that some of 
these companies were not as sound as 
they should have been, that their stand- 
ards of solvency were low, and that 
their methods of reporting assets and 
liabilities were in many instances in- 
correct and lacked uniformity. 

For instance: owing to low rates re 
sulting from keen competition and 
other causes the New York Journal of 
Commerce in a recent issue stated that 
nine of the fourteen largest companies 
showed a net loss of capital and sur- 
plus during the past four years of $1,- 
$03,472, and that only five companies 
indicated ability to make profits under 
present conditions. 

Mr. Bond of the United States Treas- 
ury Department in an address before 
the last Insurance Commissioners’ Con- 
vention said: 

“One has only to refer to the annual 
reports of the insurance departments to 
find justification of this uneasiness. 
The reports for last year show that 
out of eighteen companies actively en- 
gaged in fidelity and surety business, 
fifteen paid dividends during the year. 
Of these, only four earned during the 
year the full dividends paid. Eleven 
earned during the year no part of the 
dividends paid. And three paid no 
dividend. Fifteen of these eighteen 
companies suffered reductions of sur- 
plus. It may be claimed that these re- 
ductions were due to depreciation in 
the value of securities. And this may 
be partly true. But it is also true that 
in some cases the increase in losses 
paid over last year’s figures amounted to 
more than the total reduction in surplus. 
In one case the loss increase was two 
hundred per cent. more than the amount 
of surplus reduction. 

“When it is remembered that the in- 
come upon investments has in many 
cases been more than sufficient alone 
to meet the full amount of dividend 
payments, the business, from an insur- 
ance standpoint, presents a still less 
encouraging aspect. It should also be 
noted that during the past year four 
companies have found it necessary to 
reduce their capitals. The reduction in 
three cases amounted to one-half, and 


in the other case to onethird of the 
capital stock. Othér companies have 
reduced their capitals during the past 
few years. Several companies have 
voluntarily gone out of business, and 
three companies have failed.” 

This unfortunate condition it is claim- 
ed is due almost wholly to inadequate 
rates, but we are told that adequate 
rates have been restored. For how 
long? How soon will it be before com- 
petition again induces the stronger to 
underbid the weaker companies? What 
guarantee have we of its permanence? 
Who guarantees the guarantee com 
panies? 

As direct representatives of the pub- 
lic who patronize these companies the 
members of this committee are glad to 
see the people get their protection at 
low cost, but we do not want to see the 
cost so low as to jeopardize the solv- 
ency of the companies doing the guaraa- 
teeing. 

Therefore the Insurance Commis- 
sioners at their last convention passed 
the resolution introduced by me, creat- 
ing this committee, and with its instruc- 
tions you are familiar. The motive be- 
hind the resolution and the motive that 
actuated the commisioners was solely 
to benefit the companies and thereby 
the public. Surely this is not only the 
privilege, but the duty of those who are 
called upon to certify to the soundness 
of these companies to the public. 

A more uniform and scientific stand- 
ard of solvency, and more uniform 
methods of valuing the assets and lia- 
bilities are badly needed. The time has 
come when this very important and 
useful business should be regulated 
along sound and scientific lines, and 
tne haphazard methods of determining 
solvency heretofore in vogue, in some 
instances, should be abandoned. It is 
perhaps needless to say that the recom- 
mendations of this committee will be 
made in no spirit of unfriendliness or 
antagonism to the companies. No de 
sire to try questionable experiments 
exists, and no effort to burden the com 
panies with unnecessary restrictions 
will be made. The door to further ex- 
pansion and developmeat must not be 
closed. I wish to impress upon all that 
the purpose is not to restrict but to 
increase the usefulness of these com- 
panies by raising their standards of 
solvency. The members of this com- 
mittee have no hobbies to force iato 
the statutes. They are simply trying 
to assist in correcting a situation which 
is fully recognized as dangerous and 
intolerable, by company officials as 
well as by others, and they hope to 
have the assistance of the companies. 
The committee will now be glad to hear 
from any one wishing to address it 
upon the topics named in the call. 


Views of the Underwriters. 

Speaking for the thirteen surety com- 
panies whose chief executives had been 
in session for some days last week 
considering the topics upon which the 
commissioners sought information, H. 
C. Willcox of the American Surety Com 
pany, submitted the following: 


Recommendation of Underwriters. 

Gentlemen:—Acting upon the invita- 
tion contained in the circular letter by 
you on October 10, 1908, addressed to 
the companies doing a fidelity and 
surety business in the United States, 
the foliowing named surety companies: 


American Surety Company, Aetna In- 
demnity Company, American Bonding 
Company, Bankers Surety Company, 
Citizens Trust and Guaranty Company, 
The Empire State Surety Compaay, 
Fidelity and Deposit Company, Massa- 
chusetts Bonding Company, Metropoli- | 
tan Surety Company, National Surety 
Company, Peoples Surety Company, | 
United States Fidelity and Guaranty, | 
United Surety Company caused their 
representatives to meet in New York 
on October 29, 1908 and on various 
succeeding days, to consider the topics 
in such circular letter eaumerated, with 








WANTED. 





GENERAL AGENTS. 





We are prepared to grant a first-class 
renewal contract, on most liberal com- 
mission basis, to men competent to 
handle territory, as well as produce 
personal business. 

We write both participating and non- 
participating policies; our dividends are 
unsurpassed, and guaranteed values 
high. 

Good openings at Trenton, N. J., and 
Scranton and Harrisburg, Pa. 

Communications confidential. 


ADDRESS, SUN LIFE ASSURANCE 
COMPANY OF CANADA, W. A. HIGIN 
BOTHAM, MANAGER, 611-614 STE- 
PHEN GIRARD BUILDING, PHILA- 
DELPHIA, PA. 





IF YOU ARE AN ACTIVE AGGRES- 
SIVE LIFE INSURANCE SOLICITOR 
AND WANT TO WORK UPON A 8Y8- 
TEMATIC PLAN TO PRESENTS THE 
NEWEST AND BEST PROPOSITION 
IN LIFE INSURANCE COME AND 
SEE ME. JAMES PERRY, MANAGER, 
PRUDENTIAL INSURANCE COM- 
PANY, 20 VESEY STREET, NEW 
YORK CITY. 


if you are a high grade salesman 
and happen to be looking for a new 
job and a new home, come to Wash. 
ington, our capitol city, our most beau- 
tiful city, where thousands and thous- 
ands of dollars are paid to Government 
clerks every month. No mills to shut 
down enabling business men to cry hard 
times, neither can they say poor crops, 
farmers can’t pay their bills, etc., etc. 
That stream of money flows out steadily 
increasing month after month, prosper- 
ity or no prosperity its always the same. 
Come on and I'll give you a Policy to 
sell, that Webb calis 89 per cent. per- 
fect. See page 80 in Webb’s book. 
Write me today. Ben. M. Rawlings, 
manager for Virginia and D. C., Phoenix 
Mutual Life, 306 Westory Bidg., Wash- 
ington, D. C. 





Two district managers for some of | 
the best counties in the State of Wis- 
consin. References and life insurance 
record required. A splendid opportun- 
ity for the right men to whom will be 





offered an attractive contract. Address, 
Gustav Schrage, general agent, North- 
western Mutual Life Insurance Com- 
pany, Sheboygan, Wis. 


STOCK SALESMEN.—A fully pro-| 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of. | 
fered to the public. It is a thoroughly | 
established, dividend paying proposi-| 
tion, and secured by the underlying 
guarantee of a large Trust Company. 
Salesmen will be furnished with an at- | 
tractive and complete selling kit, and) 
full tine of letters of endorsement, and 
acknowledgements of receipt of divi-| 
dends from. stockholders, who are 
among the most substantial and well 
known business men—bankers, maru- 
facturers and educators—in the South. 
Liberal compensation to salesmen of 
ability. Address—Southern Profit, Care | 
Eastern Underwriter, New York, N. Y. | 


AMERICAN CENTRAL 


Life Insurance Co. 
Indianapolis, Indiana. | 


EE. axsiechiaken tans bee $1,800,000 
Surplus security to policy- 

holders 425,000 
Insurance in force........ 21,000,000 


Liberal contracts for agents in 
Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tennessee and Alabama. 


Write today for information. 





UNEXCELLED | 
Favorable Mortality 
—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


OF PHILADELPHIA 
Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 











GIATE Matual Life 


Assurance Company | 


Worcester, Mass, 


—_ 


Incorporated 1844, 





Financial Statement, Jan. 1, 1908. 





PE witndudesiodsinade $29,845,728.08 
SRE accncedekeseans 28,286,361.96 
CURES =. scccvccess $1,559,361.12 


A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of succe and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfegiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 

For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Bosten, Mass. 
DYER & FOS3, General Agents 


JOHN H. ROBINSON, General Agent 
263 Broadway, New York 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 
of the State of Indiana for the protection 
of its policyholders, 

Has just issued new policies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Oash Values. 

Automatic Extended Assurance, 

Paid-Up Assuranee. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 


| ance or Decreasing Cost. 


Payment in Installments 
Annuity. 


or as a 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 
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a view to presenting their conclusions 
relative thereto to you. 


After extended discussion of such 
topics, it was 
As to “Topic 1—Should the present 


minimum capital permitted by law be 
increased ?” 

Resolved, that it be recommended 
that a minimum capital of $250,000 be 


required and that no company be au- 
thorized to transact business in any 
state unless it shall have a paid up 


cash capital of $250,000. 

As to “Topic 2.—Should the present 
method of arriving at premium reserves 
be abandoned and a plan to reserve so 
much per thousand dollars of contract 
liability, graded as to class of contract, 
be substituted?” 

Resolved, that whereas, while we real- 
ize that the Unearned Premium Re- 
serve (Reinsurance Reserve, so-called) 
is a liability of the company, we think 
credit should be allowed on the same 
for commissions paid agents of 25 per 
cent., and we recommend that the pre- 
sent plan of calculating such reserve 
be adhered to, except that such com- 
mission allowance be made. 

As to “Topic 3.—Should reserves be 
maintained on expired bonds upon 
which claims may be made, and how 
shall such reserve be determined?” 

Resolved, that we recommend that no 
reserve be carried upon expired bonds 
upon which claims may be made. 

As to “Topic 4.—What, if any, ad- 
ditional restrictions should be placed 
upon investments to improve the char- 
acter of assets?” 

Resolved, that in view of the fact 
that under the present laws of the vari- 
ous states the securities of the com- 
panies are valued at the market value, 
it is in our judgment unnecessary to 
place any additional restrictions on the 
character of the investments of the 
companies. 

As to “Topic 
provement of 
loss reserve.” 

Resolved, that, considering the char- 
acter of the surety business, we can 
suggest no better method of arriving at 
loss reserve than at present:in vogue, 
namely, acting on each case separately 
where claim has been made, having 
each case submitted to the officers of 
the company to determine the largest 
amount of loss, including attorneys’ 
fees and expenses. 

As to “Topic 8.—Special deposits.” 

Resolved, that special deposits are 
unnecessary and that we request the 
aid of the Insurance Commissioners in 
having all legislation as to special de- 
posits repealed. 

As to “Topic 6.—Salvage. 
Indemnity Collateral; 
Adequate rates.” 

Resolved, that these topics should be 
discussed at a meeting hereafter to 
be held and after further information 
shall be obtained from the commis- 
sioners as to the particular points in 
connection with each subject to which 
they wish consideration and recommen- 
dation addressed. 

Reserves on Expired Bonds. 

Speaking upon the above subject H. 
H. Striker of the American Bonding 
Company said: 

As a committee of one by you ap- 
pointed to consider and report concern- 
ing Topic 3—“Should reserves be main- 
tained on expired bonds upon which 
claims may be made, and how shall 
such reserve be determined?” suggest- 
ed by the Special Fidelity and Surety 
Committee of the Insurance Commis- 
sioners in the circular letter of their 
Chairman, dated “Denver, Colorado, 
October 10th, 1908.” I do respectfully 
report: 

That we should recommend that 
surety companies be not required to 
maintain a special reserve on expired 
bonds upon which claims may be made, 
for the following reasons, viz.: 

First—The premium reserve is main- 
tained on the ground that such amount 


5.—Suggestions for im- 
methods of determining 
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Topic 
and Topic 
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is not earned, and, - deeneinne, consti- 
tutes, and should be carried as a lia- 
bility of the company until the expira- 
tion of the bonds covered thereby. As, 
however, upon the expiration of any 
bond, the liability of the company for 
the unearned premium thereon has 
been fully discharged and satisfied, the 
company is entitled to credit therefor. 

Second.—As shown above, upon the 
expiration of any bond, the Company is 
entitled to credit for the unearned 
premium thereon. Should a claim later 
be made under such bond, such claim 
becomes and is treated as a current 
claim and, as such, is either liquidated 
or else provision made therefor in the 
loss reserve. 

Third—As one reserve is carried 
against the liability of the company for 
unearned premiums and another re- 
serve against claims of which notice 
has been received, it is respectfully 
urged that a third reserve against a 
possible contingent liability under un- 
expired risks is unnecessary. Against 
such liability—which is, after all, the 
exception and not the rule—surely the 
past record of the companies in the set- 
tlement of such claims is an ample 
guarantee when backed by their capital 
and surplus. 

Fourth.—Deferred liability may and 
does attach to accident and life, and is 
a well recognized feature in marine 
business, and yet of such companies no 
special reserve is required. Why?—for 
the reason, no doubt, that the marine, 
life and accident companies (as have 
also the surety companies) have met 
and discharged promptly such liabilty 
as and when it arose. Hence, a reserve 
against this liability, which at best 
must be arbitrary, has been found whol- 
ly unnecessary for the complete protec- 
tion of policyholders. All of: which is 
respectfully submitted. 


Depository Bonds. 

Chief Examiner Hadley of New York 
raised an interesting point by inquiring 
whether a surety company by banking 
its own funds in an institution on which 
it carried a depository bond was not 
thereby assuming a double liability. 
While the insurance men stoutly main- 
tained that the question was one of ua- 
derwriting, and with which the commis- 
sioners had nothing to do, the latter 
seemed to think that the matter was 
quite within the scope of official regu- 
lation. President Kilburn of the Aetna 
Indemnity, and a former superintendent 
of banking in the Empire State, bluntly 
expressed his entire disapproval of de- 
pository bond business, premiums on 
which he maintained, were “simply 
ridiculous.” 

Actuary Wolfe inquired whether 
fidelity bonds covering on public offi- 
cials charged with the custody of funds 
did not per force cover on deposits, and 
cited a case that came under his obser- 
vation where this was true. It was 
explained that this additional liability 
is always safeguarded against by well 
conducted companies, and that the case 
instanced by Mr. Wolfe was a very ex- 
ceptional one. 

The committee will continue its de- 
liberations during the remainder of the 
week. 


TO FIGHT, ARMSTRONG. 





Chicago Casualty Interests Not Friendly | 
to Robert B. Armstrong or his Ad- 
vertising Methods. 





Evidently a fight is going to be put 
up by some of the big casualty offices | 
at Chicago against Robert B. Armstrong 
going there to establish the main office 
of the Consolidated Casualty. Mr. 
Armstrong is a former Chicago news- 
paper man and hence he _ received 
plenty of publicity from the daily 
papers. Two column photographs ac- 
companied the story about his company. 

It was also announced he is to ad- 
dress the Chicago Association of Com- 
merce and the Manufacturers Associa- 
tion. The amount of attention he is 
receiving has set the casualty offices 
to work to try to dam up the current. 
Mr. Armstrong is making a strong plea 
that he is talking for Chicago and Chi-| 
cago enterprises. 





Denies Reported Withdrawal From 
New York. | 





The Federal Union Surety of Indian- 
apolis vigorously denies the rumor that 
it contemplates withdrawal from New 
York State. Second vice-president C. 
M. Abbott, says: “There is absolutely 
no truth whatever in the statement. 
Our business in that state for the last 
two years has been very satisfactory 
indeed and we have not even thought 
of such a thing as withdrawing.” 





How the Bank Guaranty Law Operates. 








O. E. Grecian, president of the First 
National Bank, of McCloud, Okla., is 
quoted as saying that in his opinion 
the recently enacted state guaranty law, | 
is the most vicious piece of legisla- | 
tion ever placed upon the statute books | 
of any commonwealth. The immediate | 
effect of the measure, he continued, | 
was the incorporation of an endless | 


(Continued on page 14.) 














ORGANIZED IN 1885 


Des Moines Life Insurance Co. 


of Iowa J 
CAPITAL STOCK $100,000.00 


C. E. RAWSON, President | 
WRITES NON-PARTICIPATING | 
POLICIES ONLY. The best for policy- 
holder and agent. We have a complete 
line. 

Low premium rates and high surrender 
values, based on a 34 per cent. reserve. 
‘’Tis true. It’s guaranteed in the policy 
and secured by State deposit.’’ Li-ensed 
in 20 states; assets over $2,200,000. 
Liberal contracts and good territory for 
reliable agents. Not operating in New 
York. Address: 

C. H. PHILPOTT, 2d Vice-Pres. 


or 
WILL T. SMITH, Supt. of Agencies, 
Des Moines Life Bildg., Des Moines, Iowa. 





NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 





CHICAGO 


ESTABLISHED 1868 











_ ALBERT M. JOHNSON, President 
ROBERT E. SACKETT, Vice-President 
| 


CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary | 


"RECORD Insurance in Force December 3lst, - - $50,066,932.77 | 
RECORD | Gain in Apportioned Surplus in 1907, - : 105,734.09 
OF 1907 Gain in Assets, : - - 1,037,668.19 
Excess of Income over Sisbursemente . - 1, 093, 023. 43 








CHICAGO’S OLDEST AND STRONGEST COMPANY OHIO, 





November 12th, 1908. 





THE 
FIRST MUTUAL 
Chartered in America 


NEW ENGLAND MUTUAL 
Life Insurance Co. 


BOSTON, MASS. 








Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possibile 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 


Assets Jan. 1, 1908......$44,182,875.18 
Liabilities ..........-. .- -$41,159,132.85 
Surplus .......cceeee *...-$ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 





1860 48th Year 1908 
Home LifelnsuranceCompany 


of New York. 


GEORGE E. IDE. President 
DRE bi ci xen sv esanbecuee $20,( 04,853.63 


Liabilties (including Divi- 
dend Endowment Fund)... 
Dividend Endowment Fund 


19, 235,418.20 


(Deferred Dividends)..... 1,795,020.00 
Net Surplus. ...00ccccccsces 769,435.43 
Insurance in Foree......... 86,193,296.87 





The 48th Annual Report shows a gain 
in the amount of insurance in force; that 
assets were increased nearly $1,000,000, 
and that over $300,000 was paid to policy- 
holders in dividends. 





Pittsburgh Life & 


Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
fleld of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 


ASSETS..... ...... over $4,500,000.00 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa. 


RELIANCE LIFE 


—— 


PITTSBURGH 





Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 


Millions 
Exceptional opportunities for General 
Agents in 
PENNSYLVANIA 


IOWA AND ALABAMA 











November 12th, 1908. 
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ENTHUSIASM. 





Enthusiasm is compact with electric 
energy. The whole world is attracted 
and swayed by it. It is irresistible. 
When we say enthusiasm we do not 
mean a great effervescence, some great 
emotioa. 

In the right kind of enthusiasm there 
is not so much emotion as motion. 

inthusiasm is constantly doing some- 
thing. It is a potential and persuasive 
force in any life; whether ia the little 
street urchin eager to sell his papers, 
or in the Chief Executive at Washington 
directing the affairs of the nation. Ia- 
deed, we find a genuine enthusiasm be- 
hind every great personality, behind 
every great achievemeat. Disraeli has 
said: “Every production genius 
must be the production of enthusiasm.” 

Enthusiasm is an active force not pas- 
sive. 

Enthusiasm 
of success. 

We cite the following men who are 
living examples of what an intensely 
enthusiastic spirit can do: 

Edison was a newsboy. His enthusi- 
asm was as quick and powerful as the 
electric curreat he afterwards mastered, 
and he has become “The Wizard.” 

Carnegie was a telegraph messenger. 
His enthusiasm for success flashed by 
day and night until he became the “Steei 
King” of the world. 

Ryan was a clerk in a dry goods store. 
In measuring cloth there was no limit 
to his enthusiastic determination to be 
come the head of the business and later 
a “Captain of Finance.” 

Wanamaker oft bore brick. 
vision of the future he was none the 
less enthusiastic because he saw suc- 
cess was, only reachable by round after 
round in the ladder. To-day he is the 
“Merchant Prince.” 

Harriman was a poor boy with ap- 
parently no great future. He enthusi 
astically improved his small opportuni- 
ties until he has grown to be the “Rail 
road Magnaate.” 

This list could be indefinitely extend- 
ed. The world is moved by genuine en 
thusiasm. Our own Emerson has writ- 
ten, “Nothing great was ever achieved 
without enthusiasm.” 

Enthusiasm is the dynamics of ou: 
work. 

That “Dead-in-Earnest” Spirit. 

The lack of enthusiasm explains the 
lack of success in the lives of thousands 
of men. There is no room to-day for 
the business or professional man who 
undertakes his work in a perfunctory or 
phiegmatic kind of way; only whole- 
hearted, enthusiastic service carries a 
man to the front. Intense earnestness 
is necessary to hold an audience that is 
worth while. 

The business world likes to talk to a 
man with enthusiasm in his face, with 
ardor kindling in his eye. 

Some one has said, “Principles with- 
out enthusiasm for them are neither ap- 
prehended nor potent.” The agent who 
has apprehended such a company as the 
Home Life has a right to be enthusi 
astic—F. A. Wallis, Supervisor Eastern 
States, Home Life Insurance Co. 


of 


is the energizing power 


In his 





The Psychological Moment. 





Items have frequently appeared of 
solicitors who have made out applica- 
tions in cemeteries and by using a 
coffin as a table, ete., and while some 
may feel inclined to criticize these 
methods there can be no discounting 
the fact that such occasions are neces- 
sary at times to drive home the need 
for life insurance. 

Though differing as to the advisabil- 


ity of writing insurance under the 
above circumstances, none will question 
the action of Superintendent Hargrave 
of the Greensboro district of the Life 
Insurance Co, of Va. In settling an in- 
dustrial claim for $202.50 he wrote the 
husband for a 20-year endowment. The 
need for life insurance had been brought 
forcefully home, and it was the psycho 
logical moment for the solicitor to get 
in good work for the individual or pros- 
pect, for the company and for himself. 

The prompt settlement of claims are 
valuable assets to wide awake agents 
and should be used as such. 





Snecials and Straight Canvassers. 





In a letter to President Dryden, Sup- 
erintendents John R. Russell, J. P. Col- 
lier and L. G. Hatton, connected with 
Division E. of the company, say: 

“Your proposition with respect to 
canvassers and straight canvassers, 
after being explained by Assistant Sec- 
retary ,Munsick, was received with a 
great deal of satisfaction and pleasure, 
and we feel positive that the new de- 
parture will be of inestimable value to 
agents, assistants, superintendents and 
the company.” 

A few weeks ago the Prudential ad- 
dressed a letter to all superintendents 
requesting an experiment in the way of 
canvassing. It was suggested that each 
district employ at least one “special” 
to make a special effort of each debit 
in conjunction with the various agents 
of the district. The company agreed to 
pay a limited weekly salary, which 
should be augmented by an income 
from a division of the compensation for 
new business secured jointly. Thus 
the agent receives eight times and the 
special seven times. 

Naturally it has been deemed advis- 
able to obtain men not already con- 
nected with the district for the work 
and there has been some question as to 
the willingness of agents to join in the 
movement. This, however, has result- 
ed from a misunderstanding as to the 
object of the innovation. The company 
has tried the idea for some time in 
western districts and found it to work 
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successfully. All life insurance men 
recognize the value of a special who is 
able to close up cases that have been 
“hanging fire.” The income received 
for the work performed is insignificant 
when compared with the impetus given 
to the business and enthusiasm en- 
gendered. When thoroughly under- 
stood, the verdict of the field will be 
similar to that of the above committee. 
The Prudential has also requested 
the appointment of a few “straight can- 
vassers” in each district at a moderate 
salary. While the value of straight can- 
vassing igs fully recognized, it is re- 
remarkable how few will carry out the 
method of their own violition. It is im- 
possible to tell from outside appear- 
ances just where business may be ob- 
tained. Systematic effort, “telling the 
story” in every home is bound to bring 
results. The world admires a consistent, 
persistent worker, and such will be 
found among straight canvassers. 





E. W. Hedden, superintendent of the 
Brooklyn No. 4 district of the Pruden- 
tial has resigned and the district is 
temporarily in charge of a home of- 
fice inspector. 





Keeps Him Posted. 





Under date of November 2 a sub. 
scriber writes as follows: 

“IT have now been reading the ‘East- 
ern Underwriter’ a sufficient lengtheof 
time to be pretty well conversant with 
its make up and its news and I want to 
congratulate you upon the fact that you 
are getting out an jnteresting paper and 
one that is very ‘newsy.’ A paper of 
this character is always welcome to an 
insurance man for the simple reason 
that he can find out what is going on 
in other sections of the country and find 
it out in a brief and readable manner.” 





Charles E. Merriam of Schnectady, 
N. Y., has been with the New York 
Life for 158 consecutive months, and 
in only one month—July 1896—has he 
missed being listed among the produc- 
ers. Mr. Merriam has been a member 
of the $200,000 club. He has also won 
membership in the $100,000 club 
times; was its president in 1903, with 
a record of 108 paid policies for $170, 
He is a second degree Nylic. 
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J. G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 
ORGAN 


LIFE INSURANCE 


W 
IZED 1871 


COMPANY 2: Vikeina 


. L. T. Rogerson, Secretary 





HOME OFFICE, RICHMOND, VIRGINIA 


The PIONEER Southern Ind 


ustrial Life Insurance Company 


The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 


The Most Approved Forms of Life, 
on Favor 


Endowment and Industrial Policies Issued 


able Terms 


pebecpbobnedanesasdaseund OVER— $4,000,000 
ined dnabintee ta clate OVER— $61,000,000 


Total Payments to Policyholders since Organization OVER—$8,500,000 








INDUSTRIAL INSURANCE 








H. POLLMAN EVANS, President 


OUR NEW SALARY AND COMMISSION CONTRACT 


For Agents, offers a splendid opportunity for a few additional men 
who are steady, energetic, and used to earning a substantial living. 


THE UNION LIFE ASSURANCE COMPANY 


Head Office, TORONTO 








Offices in 34 Districts between Halifax and Vancouver. 
The only Company from which may be obtained the SAVINGS BANK 
POLICY, the most liberal Industrial Policy 











METROPOLITAN 


Life Insurance Co. 
(Incorporated by the State of New York) 


“The Leading Industrial 
Insurance Company ir 
America”’ 





AGENTS WANTED. 


Any honest, capable and industri- 
Ols Man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, carr, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach: The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





1907 GAINS 
Help Get Business in 1908 


The Hartford Life 


Offers Some Great Policies 
Its Application Blank Talks 


Over $32,300,000 
Paid Beneficiaries 
Ask Michigan Managers 
BURTENSHAW & SIBLEY 
402-6 Penobscot Bldg., 
Detroit, Mich. 





To make money, sell the 
people something they 
want. Sell them 


The NEW Monthly 
INCOME POLICY 


of 


The Prudential 


The Newest Thing in Life Insurance! 


We want Agenis. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New agreey. 
JOHN F. DRYDEN, President. 


Heme Office, - - NEWARK, N, J. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 








Subscription Price, $3.00 a year; ‘Sin- 
gle Copies, 15 cents. 





Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 








VALUE OF FIRE INSURANCE IN- 


DEMNITY. 





In an article in “World’s Work” giv- 
ing some of his reminiscences, John 
D. Rockefeller recalls the burning of 
his company’s oil warehouses and re- 
finery and his anxiety as to ready cash 
with which to rebuild. It was forth- 
coming in the prompt payment of the 
fire insurance carried by the Liverpool 
& London & Globe. Mr. Rockefeller 
describes the incident as follows: 

One day our oil warehouses and re- 
finery burned to the ground in a few 
hours—they were absolutely § anai- 
hilated. Though they were insured for 
many hundred thousands of dollars, of 
course, we were apprehensive about 
collecting such a large amount of in 
surance, and feared it might take some 
time to arrange. That plant had to be 
-rebuilt right away, and it was neces- 
sary to lay the financial plans. Mr. 
Harkness was interested with us in the 
business, and I said to him: “I may 
want to call upon you for the use of 
some money. I don’t know that we 
shal] need it, but I thought I’d speak 
to you in advance about it.” 

He took in the situation without much 
explaining on my pgrt. He simply 
heard what I had to say and he was a 
man of very few words—“All right, J. 
D., I'll give you all I’ve got.” This was 
all he said, but I went home that night 
relieved of anxiety. As it turned out, 
we received the check of the Liverpool, 
London & Globe Insurance Company 
for the full amount before the builders 
required the payments; and while we 
didn’t need his money, I never shall for- 
get the whole-souled way in which he 
offered it. 

What better evidence could be had 
as to the value of fire insurance indem- 
nity? That Mr. Rockefeller found a 
friend who was willing to tide him 
over a temporary financial embarrass- 
ment signifies but little. Business men 
cannot rely upon aid of this character. 
Nothing short of absolute protection 
should satisfy. This was to be found in 
the fire insurance indemnity carried. 
In an hour of great need to the Oil 
King, the Liverpool, London & Globe 
came to the rescue. Its policy was a 
bulwark of protection, strengthening 
credit and replacing loss. 

In this incident is also noted the 
value of “insurance that insures.” 


What the great John D. needed at that 
time was cash—the payment of the 
loss sustained under the policy carried. 
He says: “We received the check of 
the Liverpool, London & Globe for the 
full amount.” Now Rockefeller was 
impelled to mention the name of the 
company involved because of the relief 
its prompt method of paying claims af- 
forded him at a time of great embar- 
rassment. 

The great oil king knows’ the 
value of fire insurance indemnity—a 
lesson some of the wiser (?) ones have 
yet to learn. 





A WELL FILLED FIELD. 





In a recent address before the mem- 
bers of the Insurance Institute of 
Toronto, L. Goldman, managing direc- 
tor of the North American Life of that 
city made the following statement: 

In the interests of the insurance busi- 
ness generally the Government should 
exercise wise discretion in granting any 
future charters, because in proportion 
to our population, the field is well cov- 
ered with native, British, and foreign 
companies. If it is thought desirable 
to grant any new charters, provision 
should be made for a large paid up 
capital and a relatively large paid up 
surplus, the latter being required for 
formation and initial expenses, thereby 
protecting the stockholders, and in ad- 
dition, making secure the policyholder 
in whatver branch of business it may 
apply. 

This may seem like a request for 
discrimination, or a prevention of just 
competition, but it is a paragraph which 
should receive much consideration. 

Speaking to a representative of The 
Eastern Underwriter recently the prac- 
tical head of an insurance department 
of a large state said tHat scarcely a 
week went by that several applications 
for admission to do business were not 
received. It is amazing the number 
of companies that have been launched 
during the past two years. 

In the life field the figure reaches 
pretty well up toward two hundred. 
That one-half of them will survive 
seems incredible. The retirement of 
fifty per cent. or over will bring about 
financial loss and distrust. While pro- 
tecting in every manner possible by 
affording open competition, the duty of 
warding against fraud and deception 
is just as great. 

The state referred to in this article 
has increased the standard under which 
companies must qualify before receiv- 
ing a license to do business. To attain 
the required position promoters must 
be in earnest, and not under control of 
a temporary whim. 





ADEQUATE RATES NECESSARY. 





The fire insurance business in this 
country cannot be said to have been in 
a very happy condition during the past 
few years, the. difficulties experienced 
by the underwriters in that branch of 
business appearing to be the problem 
of equitable adjustment of rates. A fire 
insurance company should receive a 
proper premium sufficient to pay ex- 
penses, provide losses, and in addition 
give a fair return to the capital invest- 
ed, because, it must be remembered, 
that unless investors will supply the 


necessary funds for the capital stock of 


a fire insurance company protection 
cannot be provided for the insurer. I am 
a firm believer in a proper premium 
being received for the risk in all 
branches of insurance, and while many 
may object to rates being raised, yet I 
hold that adequate rates will increase 
the security to the insurer and thus 
benefit the company at large. The fire 
insurance business on this continent is 
certainly both hazardous and uncertain, 
necessarily giving great anxiety to 
those in charge, and I express the hope 
of all well-wishers of our financial in- 
stitutions, that the coming years may 
pass by without any great conflagra- 
tion, and that serious loss such as en- 
tailed by recent great fires, may not re- 
cur for many many years to come.—L. 
Goldman. 





LIABILITY SUGGESTIONS. 





The Wisconsin Bureau of Labor will 
issue its 13th biennial report about De- 
cember ist. The advance sheets indi- 
cate that the report will afford liability 
underwriters serious food for reflection. 
If it be true that “many employers are 
now spending money for liability insur- 
ance which could be spent in a better 
manner to the advantage of all concern- 
ed,” it is time the matter be given seri- 
ous consideration by managing under- 
writers. 

At the recent dinner of the Board of 
Casualty and Surety Underwriters, a 
brief, serious speech was made by S. H. 
Wolfe, on this very subject. He pointed 
out that accidents to employees must 
be considered in the same light as de 
preciation in machinery, and that a 
proper charge for this item should be 
included in the cost of production. 

We believe that we in this country 
are still quite some distance from the 
possibility held out by Mr. Wolfe, of 
governmental interference and _ insist- 
ance upon the formation of Manufactur- 
ers Associations similar to those exist- 
ing in Germany, but economic changes 
come quickly and the radical move 
ment of today may be the accepted 
doctrine of to-morrow, as is well shown 
by the old age pension scheme now in 
force in England. 





BROKERS AND “BROKERS.” 





The system of obtaining business 
through brokers is doubtless almost 
as old as the insurance business itself; 
and if Casualty Insurance has developed 
a great variety of features it is even 
more manifest that in variety it is 
eclipsed by the genus broker. In cities 
of any considerable size the insurance 
broker is probably a necessary adjunct 
to the business, risks being too numer- 
ous for personal solicitation of the com- 
pany’s own agents. He is, therefore, a 
lubricating device on the wheels of this 
commerce; the personal representative 
of the applicant for insurance; the in- 
termediary between the insurance com- 
pany and its policyholder. So long as 
the broker honestly subserves this use- 
ful function he is a welcome factor in 
the insurance system, and every large 
city has a long list of eminent names 
of men of the highest character who 
come under the classification of Insur- 
ance Brokers. But there are brokers 
and brokers; and every home office 
and every branch office and every gen- 
eral agency regretfully realizes the 
wide gulf of respectability which 
separates the good broker from the 
parasitical hawker of cheap policies to 
whom nothing matters so much as cut 
rates and excessive commissions. Brok- 


ers of this type contrive to make life 
miserable not only for the companies 
but for the good brokers, to whom finan- 
cial standing, conservative underwrit- 
ing and other wholesome regulations 
of the business make a strong appeal. 
Skulking along the trail of this respect- 
ability comes the cheap broker, waiting 
anxiously for some chance to break in 
upon a good line by showing the policy- 
holder he is paying too much premium 
—that such-and-such company, although 
supposedly issuing only some standard 
form of policy, is issuing a more liberal 
contract unknown to its competitors. 
Often this broker is right in his state- 
ment that a less costly and more liberal 
policy can be secured; and the harm is 
done, to the good broker and the good 
company, when the policyholder gives: 
ear to this invader without taking the 
trouble to acquaint himself with the 
moral and financial standing of the com- 
pany which the cheap broker is promot- 
ing. The older companies and the 
larger companies by no means have 12 


monopoly of the virtues and _ the 
righteousness of the insurance busi- 
ness; but, generally speaking, they 


have a large share of merit and moral 
fiber than companies whose financial 
weakness or recent establishment com- 
pels them to secure business by means 
of cut rates or too-liberal policies. Such 
companies invariably attract the wrong 
class of brokers, who seize upon them 
as weapons of offence. As a rule the 
most conspicuous parasites are well 
known to the companies, and their 
names appear for a time on the ledgers 
of every new company—for a time only, 
because they stand ready to transfer 
“their business” at a moment’s notice 
to any other company foolish enough 
to pay an extra dollar or two for it 
either in the way of commissions or cut 
rates. Naturally the cheap broker 
seems to far outnumber his more 
worthy competitor—but fortunately vir- 
tue triumphs in insurance as well as in 
the story book. The best and largest 
demand for unimpeachable Insurance 
comes from the hard-headed business 
man, the sound manufacturing inter- 
ests that have given the nation its high 
place in the industrial world. Such 
men as these are not misled by the vio- 
lent promises of cheap solicitors. They 
do not ask seventeen ounces to the 
pound from any insurance company— 
and just as reasonably they don’t want 
fifteen ounces to the pound when the 
day of loss settlement arrives. The pro- 
fessional man, to whom figures as to 
capital, surplus, assets, etc., are usually 
less significant than to the merchant 
or manufacturer, is more the victim of 
the cheap brokér whose main idea is 
to get the commission and leave the 
new policyholder to his fate. On the 
other hand, the legitimate broker, hav- 
ing satisfied himself that his ¢lient is 
insured in a good company under a fair 
contract at a proper premium, feels no 
anxiety regarding loss settlements, 
knowing that a company which charges 
fair rates for fair insurance will take a 
similar view of its eventual obligations. 
Wholesome brokerage agreements exist 
in the larger cities by which it is sought 
to limit commissions to a “living rate.” 
Alas for human frailties, companies are 
discovered from time to time breaking 
such agreements, though it does not 
seem at all clear why any company 
should wish to exceed the factor of 
safety which it has itself set, nor why 
any honest broker or intelligent policy- 
holder should feel comfortable in deal- 
ing with any company which by its own 
admission, open or surreptitious, thus 
declares itself a breaker of promises. 
Surely the irregular broker is less 
blameworthy than the cause of his 
curse, the irregular company; and his 
weak attempts to survive by petty 
methods is almost excusable when com- 
pared with the corporate faithlessness 
of the company which finds him a neces- 
sary factor in its business—C. B. in 
“Ocean Items.” 
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FIRE INSURANCE DEPARTMENT — 





AN INFORMATION BUREAU 


FOR REGAINING LOST BUSINESS. 








C. H. Woodworth Outlines Plan for 
Again Securing to Agents Lines 


Previously Had. 





At the request of the Bulletin ex- 
President Woodworth of the National 
Association of Local Fire Insurance 
Agents has prepared the following 
statement covering the proposed in- 
vestigating or information bureau re- 
ferred for consideration to the execu- 
tive committee with a view to helping 
local agents to regain lost business. 

“IT PAYS TO BE LOCAL.” 

In fire insurance it pays the property 
owner to be local, because by dealing 
direct with the local ageat he can get 
an immediate cover, and in event of 
loss his interests will receive prompt 
attention without cost. In other mat- 
ters than insurance the good will of 
the agent is also valuable to the prop- 
erty owner. 

It pays the company to be local, be 
cause through its agent it gets a fairer 
contract and attention to the physical 
and moral hazard of the risk. 

That it pays the local agent to deal 
directly with the property owners in 
his territory, goes without saying. 

The president of a company, which 
is a warm supporter of the National 
Association of Local Fire Insurance 
Agents, says that we are making a 
mistake in not putting greater empha- 
sis on the advisabilify of placing in- 
surance locally. He points to other 
business organizations that have been 
very successful in protecting and ad- 
vancing the interests of local dealers, 
and expresses the opinion that local 
agents from the nature of their busi- 
ness could be even more successful in 
guarding their interests. 

It is not criticism of what the Na- 
tional Association of Local Fire Inssur- 
ance Agents has done to say that we 
should be more definite and positive, 
and take additional steps to protect 
and advance the interests of local 
agents. The rules of our association 
appear sufficient, and the pledges of the 
companies seem all that we should ask 
for; but something more is needed to 
enforce these rules and to make these 
pledges effective. 

In line with this idea, the National 
Association at St. Paul requested its 
executive committee to establish, if 
practicable, a bureau to assist local 
agents to retain and regain business 
legitimately belonging to them. The 
name there suggested for this Bureau 
is probably not the best, “Tracing 
Bureau,” or “Information Bureau” is 
probably better. 

The proposition to establish such a 
bureau is a serious one, and doubtless 
the members of the executive commit- 
tee will welcome expressions on the 
subject from members, whether pro or 
con. 

Competition of Brokers. 

In the competition between agents 
and brokers, under present conditions, 
the agent is severely handicapped by 
his distance from company headquar- 
ters. In many offices the broker at the 
elbow of the president or manager has 
the advantage of the agent who is 
corresponding with the daily report 
examiner. Very few agents can afford 
to open offices at managerial centers, 
and not many can afford to visit these 
centers when an important risk is un- 
der consideration. All agents could 
be served through offices, opened at 
such points by our association. 

Again there are agents who lack ex- 
perience in handling large lines. A 
National Bureau could advise and as- 
sist such to the satisfaction and profit 
of all concerned. 

The companies with practical unani- 


mity have condemned the bunco game 
vi certain brokers wo secure lines by 
quoling the best companies, a lew OF 
waich are used al reguiar tate and 
i1orm to top out the line, waile the bu:k 
OL toe imsurance ig placed in rag-lag 
and bob-tail companies+ on any old 
terms. ‘this practice, however, yet 
prevails, because companies have not 
ine time or disposition to investigate 
each offering. The man passing on tae 
business ig naturally more interested 
in the premium than in the broker's 
way of getting it, and thinks he has 
done enough by insisting that his own 
policy be regular, without taking 
chanceg of losing business by being too 
inquisitive about the rest of the line. 

Inquisitiveness on this point would 
be expected of an agents’ bureau, and 
there should be no tear that companies 
would object to such queries. The 
companies’ interests would be as weil 
served by the bureau as the interests 
or the agents. 

Few realize the volume of business 
that is legally placed by certain brok- 
ers. For obvious reasons the individ- 
ual agent, losing business which is 
placed by brokers illegally, is loth to 
make complaint to the authorities. The 
Objections to individual action along 
this line would not exist against a cen- 
tral office acting in all cases for all 
agents. We have evidence that insur- 
ance cOmmissioners are prompt and 
fearless in bringing offenders of this 
class to book whenever the proof of 
wrong-doing is presented. 

More might be said as to the value of 
such a bureau as has been suggested, 
but this article is already long enough. 
Something should be added, however, 
regarding the means of maintaining an 
information bureau, as it’ does not 
seem practicable at present to support 
it from the general fund of the associa- 
tion. 

Three plans have been suggested: 

1. A specific charge to each agency 
wishing the service of the Bureau. 

2. Adding to the functions of the 
Bureau the placing of surplus business 
at a cost to the agent of 5 per cent. on 
the premiums. 

3. Engaging the service of an exist- 
ing legitimate surplus line office, whose 
pay would be the additional business it 
would secure through this connection. 

In my opinion, the natural and best 
way to secure the end desired, would 
be for the companies to open, contro: 
and maintain a bureau for the purpose 
suggested. They are equally interest- 
ed with us, for while agents are los- 
ing commissions, companies are losing 
premiums. If the companies would take 
up the work it would be unnecessary 
for our association to do so.—‘Ameri- 
can Agency Bulletin.” 





STRIKES A SNAG. 








Slight Hitch in Effort of Springfield 
Fire and Marine to Get Into 
Canada. 

The Springfield Fire and Marine 


seems to have struck a snag in Canada. 
It put up the required $100,000 deposit 
and supposed it would receive its 
license at once. However the authori- 
ties ruled that if it desired to do tornado 
business it would have to deposit $50,- 
000 more. The company has been 
threshing out this with the Canadian 
government but it is stubborn in its 
position and refuses to yield, so $150,- 
000 will have to be put up. 





Baltimore Premiums Show Falling Off. 

Premiums in Baltimore City for the 
first six months of 1908, amounted to 
$1,279,337, or less by $101,205, than 
those collected in the corresponding 
period of last year. 
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(Continued from page 1.) 
er, J. Lester Parsons, Clarence E. Por- 
ter, Geo. P. Peck, Danl. P. Prentice, E. 
E. Pike. 

W. S. Quinterro. 

W. C. Rose, J. T. Ryan, Sumner 
Rhodes, Wm. C. Roach, Victor Roth, 
Harry 8S. Richards, Harvey W. Russ, T. 
A. Ralston, C. A. Rich. 

J. H. Stoddard, A. R. Stoddard, A. W. 
Selkirk, Samuel W. Scott, Chas. G. 
Smith, A. N. Stewart, A. C. Shaffer, W. 
R. Somerville, H. B. Smith, R. H. M. 
Stuart, Wm. A. Stonel, C. F. Sturhahn, 
Thos. H. Scotland, E. J. Sloan, Eldridge 
G. Snow, C. A. Stroebel, B. C. Scudder, 
Otto E. Schaefer, H. A. Smith, F. J. 
Sullivan, H. H. Smith, A, K. Simpson, 
W. C. Smith. 

Geo. S. Tompkins, F, 8. Tyler, F. D. 
Tuttle, A. M. Thorburn, W. H. Taylor, 
C. M. Tobin, Geo. H. Tryon, H. R. Tyler. 

Clarence K. Underhill. 

J. H. Vreeland. 

Jno. W. Wood, Edward H. White, 
Fred. C. White, E. Winchester, A. N. 
Williams, Geo. W. Wyatt, G. A. Wat- 
son, James Westervelt, A. H. Wray, 
Theo. A. Weed. 

Russell M. Young. 


The Banquet. 


The banquet was served in the hand- 
somely appointed ballroom, which was 
specially decorated for the occasion, the 
most appreciated decoration, however, 
being a number of ladies occupying 
boxes, and who appeared to thoroughly 
enjoy the post prandial exercises, 
which they attentively followed. To 
the accompaniment of a well rendered 
musical programme, the following 
choice menu was served: 

Menu. 
Huitres 
Graves Superieur 
Potage Oreme de Celeri 
Amontillado Pasado 

Olives Oeleri Amandes Salees 
Filet de Kingfish Bienvenu 

Salade de Concombres 

Niersteiner 

Ris de Veau, Daudigne 

8t. Estephe 

Medaillon de Filet de Boeuf, Cardinalice 

Pommes de Terre Maitre D’hotela la Francaise 
Haricots Verts Sautes 

Mumm & Co, Champagne 

Sorbet de Fantaisie 

Canard a Tete Rouge Roti 

Hominy Frit Gelee de Groseilles 

Salade a la Waldorf 

Glaces Assorties 


Radis 





Petits Fours Fruits Cafe 
Clysmic Spring Water Liqueurs 
Toasts. 


WELCOME 

Mr. Alfred Gothard Martin 

President and Toastmaster - 
THE ASSOCIATION 
We learn to do by doing 
Mr. J. M, Carothers 
“THE WORK AND THE WORKERS” 
What shall the harvest be ? 
Mr. R. M. Bissell 
“A LITTLE TALK ON A BIG TOPIC” 

Present day conditions of our business 
make underwriting a great problem 

Mr. W. A. Holman 

“ANNIVERSARY HINTS” 

Every little bit added to what you've got, 
makes just a little bit more. And every 
little bit helps, these days 

Col, J. L. Cunningham 

“THE TIMES” 

A ramble through the years as they pass, 

picking the bright spots by the way 


Col. W. H. Wray 

Once cigars were lighted speechmak- 
ing was indulged in President Martin 
aeting as toastmaster, and performing 
the office like a s@asoned veteran. He 
said: : 

Welcomed by President Martin. 

As president of the Underwriters As- 
sociation of New York State, it is my 
delightful privilege this evening to ex- 
tend the hearty welcome of the asso- 
ciation to its many friends and well 
wishes on this the twenty-fifth anni- 
versary of our organization. We are 


especially pleased to have so many of 
our honorary members with us on this 
occasion. Some ofe«these gentlemen 
were among the founders of our asso- 
ciation and are therefore keenly inter- 
ested in our stewardship. For them 
we have a particularly warm greeting. 
Our sister societies send us their con- 
gratulations. President Haines of the 
Middle Department brings the good 
wishes of that association and Pres!i- 
dent Rice of the New England Ex- 
change extends to us their felicitations. 
We are happy to have these gentle- 
men with us and to wish their asso- 
ciations continued success. 

The methods of our association have 
not been of the brass band variety nor 
have we attempted to revolutionize the 
fire insurance business. There is such 
a thing as taking ourselves and the 
world too seriously, or at any rate too 
anxiously. Much of the unrest in our 
business comes from the vain idea that 
every man is bound to be a critic, and 
to let no day pass without finding some 
fault with the general order of things 
and projecting some plan for its im- 
provement. Dashing enterprise brings 
applause, but sobriety and carefulness 
in methods are the surest means to 
success, 


This celebration is evidence enough, 
if evidence was required, that for 
twenty-five years our association has 
intelligently and conservatively filled 
a field of usefulness and successfully 
stood for correct practices in one of 


the most important sections of the 
country. 
We ,have made mistakes but have 


ever been ready to admit our errors and 
correct our faults. We occasionally 
have charged up some very steep hills 
only to hastily scramble down again, 
but these marches have usually been 
under orders. We have frequently in- 
dulged in the harmonizing but incon- 
sistent game of “wiping the slate” re- 
alizing that in the fire insurance busi- 
ness the jewel of consistency is some- 
times made of paste. 

The gratification we feel in passing 


our silver jubilee does not make us 
unmindful of future difficulties, but his- 
tory is now our instructor. It is the 


guide for the future. The disasters of 
yesterday are the warnings of to-day. 
Each year brings its new problems. To 
meet these changing conditions we 
must have the confidence and encour- 
agement of the company officials. You 
gentlemen must have faith in these 
special agents who are out on the firing 
line and who are sometimes fhe best 
judges of methods for meeting condl- 
tions. We ask your continued support 
in our determination to do the right 
thing at the right time, in the right 


way, to do some things better than 
they were ever done before: to know 
both sides of the question; to antici- 


pate requirements; to recognize no 
impediments; to master circumstances; 
to act from reason rather than rule, 
to be satisfied with nothing short of 
perfection. 

And so, gentlemen, the Underwriters 
Association of New York extends to 
you her greetings, accepts your con- 
gratulations, welcomes you to her anni- 
versary and wishes you God speed in 
your many enterprises. 

A diversion from the programme, and 
one heartily enjoyed was a vocal selec- 
tion by F. M. Crittenden, special agent 
of the Hanover, and a baritone of un- 
usual excellence. 

When the long continued applause 
which greeted Mr. Crittenden’s effort 
finally subsided, J. M. Carothers, one of 
the old guard of the organization was 
called for and responding to the toast 
“The Association,” thus interestingly 
sketched its history. 


ADDRESS OF J. M. CAROTHERS. 

When,I agreed to speak of and for 
the association on this occasion I did 
not realize what a formidable under- 
taking was being assumed. The idea 
in mind was that I could prepare, by 
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collating data from our records, 4 
paper of interest but when these rec- 
ords were examined so much of inter- 
est presented itself that but one con- 
clusion could be reached, that of mak- 
ing only a general brief historical pa- 
per, eliminating almost entirely speci- 
fic references to specific performances 
and so abridging the paper as to re- 
lieve it of length, if, indeed, not of 
what in some particulars might be re- 
garded as tiresome. 

The history of the work of the Under- 
writers Association of New York State, 
as inaugurated in 1883, is in many re- 
spects, unique in character and replete 
with interesting epochs and incidents 
which stand in sharp contrast with con- 
ditions obtaining for a number of years 
prior to its organization. 


The slogan, “We learn to do by do-- 


ing,” was early adopted and our close- 
ly adhering to this maxim is exempli- 
fied when we are measured by mani- 
fest achievements, and while the claim 
is not made that all our acts bear the 
stamp of approval, yet we do maintain 
that whatever the expense of time and 
money it was not sacrificed and that 
our companies received full value; that 


were experienced, that a good stiff 
fight had the effect of bringing us 
closer together and that too much har- 
mony is not good for a steady diet, 
transversely, that nothing so effectu- 
ally assists in throwing off a stale and 
sluggish condition, creating new inter- 
est, than the introduction of something 
calculated to bring out differences of 
opinion, making old father “apathy” go 
away back and sit down. Sometimes 
we are “down at the mouth” and at 
other times perhaps altogether too 
mouthy, but whether “up in the clouds” 
or down in the depths, there has al- 
ways been found a common platform on 
which all could stand, as for instance 
to-night’s attendance at this function 
emphasises that we can get together on 
important (?) matters where and 
when sufficient and substantial induce- 
ments are offered. 

The Underwriters Association of 
New York State was organized in 1883, 
the purpose being, as declared in its 
constitution, to be for “the systematic 
interchange of information and _ co- 
operation among field men for the pro- 
per conduct of the business of fire in- 
surance in this (New York) State, un- 








A. G. MARTIN, 
President Underwriters Association of New York State. 





due to this organization the business 
of fire insurance is in a better condi- 
tion tn our jurisdiction than at any 
time since fire insurance became a 
science. 

We are an institution having for its 
policy the betterment of insurance con- 
ditions, whether it relates to a question 
of forms, rates or practices and this 
policy being constantly respected, we 
have made a record of progress, not, 
however, without conflict. Occasionally 
opinions, methods and principles ap- 
peared so diversified that we almost 
despaired of harmonizing differences 
and just when the clouds were black- 
est, a long pull, a strong pull was 
made, necessity for cohesion recog- 
nized, thus infusing new life and en- 
couragement into the circulation and 
again becoming a strong and united 
body. 

We do not deprecate .entirely such 
experiences. Our trials making it 
necessary to admit that good results 


der such rules and regulations as shall 
be adopted from time to time, the for- 
mation of local boards and making of 
rates.” 

Charter Members. 

The first meeting was held in Syra- 
cuse, N. Y., June 13th and 14th, 1883. 
A temporary organization was effected 
and as a matter of interest I will read 
you the names of those in attendance. 
T. C. Alexander, E. T. Atwood, J. W. 
Barley, A. C. Bayne, G. W. Burchell, 
M. O. Dennis, C. W. DuBois, H. E. 
Hess, J. J. Babcock, L. L. Barney, A. 
M. Burtis, D. J. DeCamp, G. M. Ellwood, 
C. H. Hibbs, G. W. Babb, Jr., H. F. 
Blackwell, S. G. Chard, R. V. DeWitt, G. 


A. Furness, J. M. Hodges, W. A. Hol- 


man, C. R. Knowles, R. A. Little, C. 
F. Paige, J. B. Phelps, J. Q. Straeffer, 
Thos. Turnbull, J. H. Van Buren, J. B. 
Visscher, L. S. Morgan, J. L. Willard, 
J. F. Dudley, E. A. Curtiss, M. F. Dris- 
coll, H. B. Smith, A. P. Howes, E. J. 
Kaowles, A. N. Locke, O. W. Palmer, E. 








werp, W. H. VanEvery, John G. Welch, 
Geo. C. Howe, W. #. Lamb, John Marr, 
D. Prentice, Robert Stinson. 

A permanent organization seems to 
have been attempted and the child was 
named the “New York State Insurayce 
Exchange.” Membership was open “to 
all persons regularly engaged in or 
having charge of the New York State 
field work of any fire insurance com- 
pany.” 

While this was the first regularly or- 
ganized body for the purposes stated 
in the constitution, it is but right that 
reference should be made to an organ- 
ization which was known as the “Com- 
mittee at Albany,” a committee which 
was engaged in the rating of special 
classes and °2ncouraging the formation 
of local boards, and it may be safely 
admitted that our present organization 
is really an outgrowth, a successor to, 
the “Committee at Albany.” 

In the call for conference regarding 
the advisability of forming a state or- 
ganization we find this language. “The 
necessity of continuing it (the work) is 
a growing one and we are intending to 
meet the demand,” showing conclusive- 
ly the purpose to continue work already 
being done and of enlarging the scope. 

The officers elected were: President, 
J. H. Van Buren; vice-president, A. M. 
Burtis; secretary, A. H. Wray. An ex- 
ecutive committee with J. W. Barley 
as chairman and Messrs. Barney, E. T. 
Atwood, C. H. Hibbs, C. W. DuBois, 
G. A. Furness, G. M. Ellwood, associates, 
was named, the conference then ad- 
journing to meet in Saratoga Springs 
July 10th. There being some objection 
to holding the next meeting in Saratoga 
Springs, all such objection was remov- 
ed when the convincing statement was 
made that a better attendance could be 


expected on the part of officers and 
managers, and greater interest occa 
sioned if the place of meeting was 


where entertaining features other than 


| President 


GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 


Cash Capital ...... $1,000,000.00 
Es 6a ¢02508h00.05 5,185,649.51 
Net Surplus........ 949,260.90 


HEAD OFFICE: 
Oor. William and Cedar Streets. 





Leopold Gans 
Vice-Pres. & Gen’! Mer. 


Samuel Gans 


Samuel Gans Co. 
_ 186-188 Wooster St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 580 Spring 

Stocks handled at lowest percentage con- 
sistan€ with proper results, accompanied 
always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 
Always telegraph or telephone at 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-209 E. Madison St’ 


oul 





HERBERT BUXTON, Pres. and Mgr. ~ 


Buxton Insuring Agency 





insurance, existed. I am not referring 
to this in the spirit of criticism, neither , 
is it irony, but it is history and any} 
criticism which in these later days is 
made against our annual junkets, call- 
ed meetings, should be of the tender 
order. 

At the Saratoga meeting a spirit cf 
factionalism predominated, the records 
showing that while all were agreed as 
to the necessity of organized effort to 
cope with the situation, it required two 
days of such,argument and complimen- 
tary expressions which are employed 
when there is conflict, before an un- 
derstanding, a working agreement, was 
adopted. 

To the roll as made at Syracuse was 

then added the names of J. H. Wellman, 
H. F. Atwood, H. G. Hart, A. K. Simp- 
son, C. L. Stowell, H. Kattenstroth, T. 
S. Truair, H. C. Eddy, Thos. James, H. 
Norden, James Yeareance, Robert Hop- 
kins, H. A. Glassford, G. R. Welch, 
Alfred Rowell, G. B. Greenslet, R. F. 
Hill, H. T. Smith, J. W. Stephens, R. S. 
Hoadley, Geo. P. Germaine, C. H. Waite, 
W. S. Dewey. 
“ Adding these names to the enroll- 
ment heretofore read you have a com- 
plete list of the original membership 
of the association. 

Companies hesitated to altogether ap- 
prove such an organization, a principal 
reason being the probable cost; an esti- 
mate then was made that several thous- 
ands of dollars would be required to 
meet expenses for a year. Considering, 
in this connection, that we are doing 
business now at many times the amount 
of first estimates and the fact that com- 
panies support us without audible criti- 
cism, warrants the conclusion that we 
are now a necessity and worthy of sup- 
port. 

Changed Conditions. 

Reference being made to changed con- 
ditions suggests that attention be called 
to other changes and one in particular I 
cannot refrain from calling your at- 
tention to. President Van Buren made 
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Mr. ’X.” desired membership on a cer- 
tain committee and that “according to 
Mr. ‘X.’ own statement he was put on 
that committee as a matter of interest 
to himself and as it is one object of this 
exchange to favor the interests of the 
members themselves, Mr. ‘X.’ wishes 
would be met.” Then, it would appear, 
self interest actuated or stimulated 
members to work while now, it is a 
pleasure to chronicle, if any such views 
are harbored by our members, we lack 
the courage of so saying, but it may be 
accepted as a fact that in these days 
individuality is lost sight of and asso- 
ciation work is performed unselfishly. 

The Saratoga session adjourned to 
meet in Syracuse September 12th and 
at this meeting in Syracuse the name 
was changed to the Underwriters Asso- 
ciation of New York State. A doubt 
being expressed as to whether a per- 
manent organization had _ heretofore 
been perfected, all questions of doubt 
were removed by declaring the former 
election of officers void and proceeding 
to elect officers under the names as now 
known. Mr. Van Buren was again 
elected president; A. M. Burtis, first 
vice-president; O. W. Palmer, second 
vice-president; H. C. Bddy, secretary, 
and J. W. Barley, chairman of the ex- 
ecutive committee, with Messrs. Glass- 
ford, Bayne, Paige and Turnbull as as- 
sociates. 

We therefore conclude that the per- 
manent organization of our association 
dates from September 12th, 1883. 

During early times much annoyance 
and embarrassment was occasioned due 
to lack of support on the part of some 
companies, a not altogether unnatural 
condition because of influences exerted 
by local agents. We were not taken 
seriously in some quarters. _In locali- 
ties agents kicked violently and chafed 
at the bit because authority was taken 
from them and this was no little affair 
to overcome, so when we reflect and live 
over the days of early work and legisla- 
tion, recount the difficulties mastered, 
the rough places made smooth, who 
would dispute our right to claim 
favorable consideration from all, 
whether companies or agents. 

Originally organized for the making 
of rates and oversight of local boards, 
as we became experienced, duties other 
than at first contemplated, beset us. 
These new problems did not all eman- 
ate from local boards or agents, the 
companies themselves being responsible 
for many of the punctuations and at the 
end of two years we were dangerously 
near disorganization, the situation be- 
ing serious when a conference with the 
companies was held to “formulate a 
plan for the guidance of the associa- 
tion’ whereat it was “resolved that in 
all cases where local boards or agents 
decline to adopt the tariff of rates made 
by the district committees of the asso- 
ciation, after consultation and confer- 
ence with the said local boards or 
agents, the committee shall report to 
the association and if the association 
adopts, upon promulgation it becomes 
of binding force upon the companies. It 
was also resolved “that all special rat- 
ings made in regular association meet- 


ings be sustained, when promulgated, 
by the companies.” 

This gave us additional authority and 
was all the more necessary owing to 
the fact that a rule stipulating that 
membership in the association was per- 
sonal, rather permitted the inference 
that a company was relieved from obli- 
gation to respect association proceed- 
ings. A revision of the rules followed 
in due course, same being subsequently 
submitted to the companies and from 
that time to this day association author- 
ity has never been seriously questioned. 

Following in time came the stamping 
system; the electrical inspections; the 
recognition of sprinkler installations as 
a protective feature and the establish- 
ment of a Factory Improvement Com- 
mittee; the employment of inspectors 
for the several departments, and, most 
important of all, systematic schedule 
rating. 

As to schedule rate making, we have 
found it a legitimate means to a 
righteous end, a benefit alike to our 
business and communities, to the com- 
panies because of arriving at a correct 
worth of a risk and to communities in 
that it induces improved construction, 
protection and administration. 

Uniformity was injected by adopting 
a standard form of constitution and by- 
laws for the use of and government of 
local boards; by discontinuing the old 
system of paying board expenses and 
by assessing the companies direct for 
all expenses, paying all charges from 
the Syracuse office and having all the 
printing done under the direction of 
the association secretary. 

It is our claim that in achieving gov- 
erning control of local boards; the es- 
tablishing of centralized stamping sta- 
tions; the preparation and use of 
schedules for rate making; the main- 
taining of departments for supervision 
of electrical power and traction plants 
and commercial wiring, places us in the 
foremost rank of rating associations 
and that we are a valuable adjunct in 
the conduct of the business. 

Hard on the Special Agents. 

On several occasions, under the di- 
rection of our companies, but contrary 
to our own judgment, arb.trary percent- 
age advances were made. The compa- 
nies got “cold feet” and adopted this 
method to bring about a return of nat- 
ural circulation. Then came a time of 
trial and tribulation for we field men. 
The public and agents justly criticised 
the method of increasing income and 
how we ever survived as an associa- 
tion and lived to tell the story is a mat- 
ter almost beyond comprehension. 

Don’t understand me as undertaking 
to escape criticism for mistakes made 
but considering this percentage advance 
legislation as being a grievous error, 
one so much referred to, one for which 
we were not responsible, the opportu- 
nity for saying so, as a question of his- 
tory, could not be overlooked. If ever 
the fire of interest burned low among 
our members it was during the time 
we were compelled to defend legisla- 
tion of the percentage advance order 
and to the present time we have not 
recovered from the effects of such legis- 
lation. We do not question the right 
of our superiors to instruct or com- 
mand, but the method of working out 
instructions should be left with the as- 
sociation. We have always been wil- 
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ling to confer with the companies, per-| The Leading Fire Insurance 
haps too much so in that the idea of 

our being uncertain or displaying an | 

attitude of uncertainty, leads to the 
conclusion that we are somewhat in- 
capable. For this condition we are not 
blameléss. We have at times not been 
sufficiently self reliant, too prone to re 
fer to and annoy the companies. 


Future history should truthfully set | 
forth our ability to govern without fre- | 
quently referring matters to the com- 
panies which, in their very nature, 
could be handled to better advantage 
by those who are on the spot and the 
employment of proper remedies. 
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With a constantly changing person- 
nel in our membership, illustrated when 
your attention is called to the fact that 
but two of the original members of the 
association are now actively engaged 
in field work in our jurisdiction, the 
present membership will not criticise 
or take exception to the statement that 
the good work of this organization has 
made it possible for a field man to per- 
form his duties with a minimum degree 
of discomfort and annoyance, having in 
mind in so saying, the large part of the 
work heretofore attended to by the field 
man. Now all of our territory is rated, 
boards organized, standard forms and 
rules provided, while the work of main- 
taining present conditions and the mak- 
ing of new rates or revisions are main- 
ly the work of inspectors under the di- 
rection and control of our rating man- 
ager. That part of the work well char- 
acterized as drudgery we are relieved 
of while the responsibility is placed 
where it properly belongs, on the 
shoulders of one employed to serve all 
impartially. 
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It would be interesting if there was 
the time to mention in greater detail 
historical features occurring in the past 
twenty-five years; to mention the names 
of all who at any time labored with us 
and I hope some means will be devised 
to preserve in concrete and chrono-| 
logical order historical happenings of 
our association so that all active, de 
serving participants may be creditea 
for work and sacrifices. It may truth- 
fully be said of our patriarchs that 
they builded better than they knew. 1} 
have in mind at this moment the names 
of many now in the “Land of Shadows” 
—“The beautiful Isle of somewhere,” 
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and it is in great sincerity that I pay 
tribute to their worth and accord to 
them, their memories, just recognition 
of great and valuable services perform- 
ed. 

I have also in mind many who are 
now filling responsible official positions 
whose education was obtained in our 
school and to them we are under obliga- 
tions for work well done. 

I cannot but look ahead another five 
years and imagine a gathering like unto 
this one to-night, when it will be the 
privilege of another to respond to “The 
Association” and refrain from express- 
ing the wish that he may be enabled 
to truthfully bear eloquent testimony 
of our continued acceptable perform- 
ances. 

For twenty-five years we have with- 
stood delusions within and assaults 
without. May our association live on, 
live ever, a most necessary, creditable. 
valuable adjunct in the business of fire 
insurance in New York State. 

We are satisfied with the past and 
brim full of hope for the future. 





W. A. Holman, general agent of the 
Philadelphia Underwriters, covered a 
wide range in his address, the subject 
of which was “ A Little Talk on a Big 
Topic.” In part Mr. Holman said: 
~ ADDRESS OF W. A. HOLMAN. 

At one time the seal used by the In- 
surance Department of the State of 
New York had on one of its devices in 
Latin the old injunction: “Bear ye one 
another’s burdens.” I am afraid in 
these times of commercialism and of 
intense competition that we forget that 
this old Scriptural injunction lies at 
the very foundation of the business 
which gives the most of us our liveli- 
hood. 

While insurance in its various phases 
had for many years been in existence 
in the older countries, it was not until 
the middle of the eighteenth century 
that an effort was made to form a fire 
insurance company in this country. 
Previous to that time property-owners 
took their own risks and bore their own 
burdens if their property was destroyed 
by fire. It was at last conceived that 
by the means of insurance the assured 
could relieve himself of the burden of 
carrying the risks On his own property, 
but in doing so he must necessarily as- 
sume a Share of the burden of others 
likewise insured. The business as 
originally conceived, therefore, was a 
mutual sharing of burdens without any 
idea of profit and it naturally took the 
form of mutual insurance and a com- 
pany operating on this basis was form- 
ed in 1752. This company issued a 
policy for seven years, the premium 
being in the form of a deposit, the in- 
terest on which belonged to the com- 
pany. At the end of seven years a1. 
account was rendered to the assured 
in which he was given credit for his 
deposit and the interest thereon and 
charged with his proportion of the 
losses and expenses, and the balance, 
if any, was returned to him. This was 
first insurance at first cost. This com- 
pany had a monopoly of the business, 
and, so far as I can learn, without legis- 
lative interference until 1783, when one 
of the buildings insured caught fire 
from a burning shade tree. In those 
days the buildings were low with large 
shingle roofs over which the shade 
trees extended and the hazard, though 
mild, was exaggerated in the minds of 
those directing the affairs of the com- 
pany and it was decided to decline the 
hazard thereafter. This action evident- 
ly did not meet with the approval of 
the insuring public, as is the case fre- 
quently at the present time. Public 
meetings were held and after full dis- 
cussion it was resolved that shade trees 
were a public necessity and that it was 
the sense of the public that the hazard 
should be assumed by the company, 


but the “Insurance Trust” was determ- 
ined in its opposition to shade trees 
and another mutual company was form- 
ed, which assumed among other hazards 
that of shade trees. 


This company 


adopted as a badge a green tree and 

was known, and still is known, as the 

“Green Tree Insurance Company.” 
First Stock Fire Insurance Co. 

Until this time buildings only were 
considered as proper subjects for in- 
surance, but there was an increasing 
necessity for insurance upon the con- 
tents of buildings, as well as upon ships 
and cargoes, and in 1794 the first stock 
fire insurance company was formed in 
this country. I quote from the pream- 
ble to its act of incorporation: “\Where- 
as it is conceived that if a corporation 
with a competent capital and under 
proper regulations were established for 
the purpose of effecting insurance and 
transacting business connected there- 
with advantages would result therefrom 
to the community in general and to the 
mercantile interest in particular by re- 
taining in the state as well the capital 
necessary for such a purpose, as also 
large sums of money which would 
otherwise be drawn from the country 
for premiums and commissions to for- 
eign correspondents for effecting insur- 
ances, and also by more effectually se- 
curing the assured from the risks and 
dangers incident to the policies and as- 
surances of private and particular per- 
sons.” 

You will observe that the formation 
of this company was primarily for the 
benefit of the community and incident- 
ally for the mercantile interests, and 
especially for the more effectual protec- 
tion of the assured. If there were any 
intentions of securing profits for the 
stockholders or of furnishing jobs for 
the unemployed it was most skillfully 
concealed, which is in strong contrast 
to the modern method of launching in- 
surance companies and of raising in- 
surance capital. 

These are briefly some of the inter- 
esting facts in connection with the 
early history of our business. It is also 
an interesting fact that these first three 
companies (two of which have become 
Perpetual companies and the other a 
Stock company, and all of which are 
Philadelphia institutions) are still in 
existence and doing a successful busi- 
ness. It shows that the organizers “built 
better than they knew” and much bet- 
ter than in case of some companies of 
later days. 

Attitude of Public Toward the Business. 

The attitude of the public toward fire 
insurance has materially and unfavor- 
ably changed since those early days. 
There is no business that is more gen- 
erally misunderstood and more uni- 
versally abused than fire insurance. It 
is subject to vicious legislation, burden- 
some taxes and schemes of all kinds 
to acquire its funds, and even on the 
part of those engaged in the business 
and who should be interested in conser- 
ving its resources it is made the target 
for unnecessary and excessive expenses. 
Notwithstanding this the public believe 
that the business is immensely profit- 
able, but I think I am safe in stating 
as a matter Of fact that the insurance 
companies would glady welcome legis- 
lation, if such were possible, that would 
guarantee a profit of 5 per cent. and no 
more upon the premiums written by 
them. In the last ten years the losses 
and expenses exceed the premium in- 
come by more than eighty-six million 
dollars. This has made serious inroads 
upon the surplus funds of many cpmpa- 
nies and not a few have been obliged 
to sell new capital or resort to various 
other schemes to obtain sufficient funds 
to stay in the business. Nineteen hun- 
dred and fifty-nine companies have re- 
tired from business and one hundred 
and forty-seven are to-day in the hands 
of* receivers. Most of these companies 
have been formed by reason of this 
public misconception of the profits to 
be obtained from the business and with 
the object not only of securing some 
of the profit, but of escaping some of 
the burdens which the public regard as 
being imposed by the insurance com- 
panies. While the organizers of these 
defunct companies have had the cour- 


age of their convictions, they have paid 
dearly tor their experience. 
Essentiais to rermanent Success. 


In organizing a company the most im- | 


portant ining is to get the money tor 
ilg capitai. Ine next is the selectiou 
OL a name which will be popular and 
attractive, and a glance over the long 
list of names of companies which have 
retired is interesting. Some have 
adopted the names of successful and 
popular companies already in business. 
There have been nine Aetnas, eighteen 
Continentals and forty-four Homes. The 
oceans are sliewn wilh wiecks, there 
being one wrecked Arctic,sixteen Atlan- 
tics, eight Pacifics, four Oceans,. tour 
Seas and in the depths thereof four 
Anchors. Four Eagles have taken their 
flight and the light ot five Suns and 
four Stars has been extinguished. 
From nearly every point of the compass 
names have been drawn—six Eastern, 
twenty-six Western, sixteen Southern, 
eight Northern, eleven Northwestern 
and two Southwestern. Patriotism has 
been vainly appealed to in the case of 
twenty-eight Nationals and thirty-two 
Americans. Community of interest has 
been suggested in the organization of 
twenty-three Peoples and twentyxfive 
Citizens, and those engaged in indus- 
trial pursuits have had attractive propo- 
sitions in the formation of sixty Farm- 
ers, fifty Merchants, fourteen Mechan- 
ics and twenty-two Manufacturers. The 
depths of the earth and the height 
thereof were called upon in the case 
of the Anthracite and the Alps. 

There is no escaping the fact that 
the exigencies of this business are 
such as to promote a sort of pessimism. 
You known a pessimist has been de- 
scribed as a person who of two evils 
chooses both. On the other hand op- 
timism is based upon faith and faith 
has been described by the small boy in 
Sunday-school as “believin sompin you 
know ain’t so.” Whether we are opti- 
mists or pessimists we all know that 
the methods of our business have not 
reached a state of perfection; it has be- 
come more scientific but I doubt if 
more profitable. The rates do not at 
present furnish income enough to pay 
the expenses and ordinary losses, and, 
in addition, enough to enable the com- 
panies to accumulate a contingent fund 
to meet extraordinary losses caused by 
conflagrations. If an increase in rates 
were possible it would not be advis- 
able; the only remedy is in a reduction 
of losses or expenses, or both. The 
first can be obtained by the coopera- 
tion of the public in better construc- 
tion, in the improvement of fire depart- 
ment conditions, and in the thorough 
investigation of the origin of all fires. 
The reduction of losses is a matter in 
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which the public is interested and the 
insurance companies, through various 
organizations and through rate-making 
methods, are doing all that can be ex- 
pected of them in awakening public in- 
terest. 

Expenses can and should be reduced 
and this is a matter in which the com- 
panies are vitally interested and which 
is largely within their control. If taxes 
imposed by legislature are a direct tax 
and a burden on the assured, as we 
strenuously insist they are, so are ex- 
cessive commissions and unnecessary 
expenses a direct tax and burden on 
the assured. 

Two Parties to Contract. 

There will always be two parties to 
a fire insurance contract: the assured 
and the company; but it does not fol- 
low that there will of necessity be 
middlemen. The increasing expen- 
siveness of the agency system is one of 
the serious features of the business to- 
day. Agents cannot be blamed for en- 
deavoring to obtain increased commis- 
sions, but the company officers and 
managers well know that the business 
is already taxed to its utmost in the 
way of expenses, and upon them must 
rest the responsibility of the destruc- 
tion of the American Agency System, 
which will surely happen if the tend- 
ency for increased commissions is not 
checked. The public already is com- 
plaining bitterly of the expenses and it 
does not take a brilliant mind to con- 
ceive the possibility of the assured and 
the company dealing together with the 
intervention of a middl@man, much to 
the financial comfort and benefit of 
each. 

Gentlemen, as members of this or- 
ranization and as individuals, you can 
do much to better the condition of our 
business. Yorf are in contact with your 
companies and their agents and you 
come in contact, more or less, with the 
assured in rate making and in the ad- 
justment of losses. You know, or you 
should know, what is right and proper, 
and if you are true to your convictions 
vour work will be for the benefit of 
the business as a whole and not for 
your interest or your companies inter- 
est aS against all others. Your work 
and the work of your organization will 
never be less important than at the 
present time. The necessities which 
rave birth to the New York State As- 
sociation still exist to perpetuate its 
existence and unless the insurance 
millenium comes, which is not immed!- 
ately expected, there is no reason why 
your organization should not become a 
centenarian. May its usefulness in- 
crease with the years. 





Vice-President R. M. Bissell, of the 
Hartford Fire, was the next speaker, 
his selected subject being “The Work 
and the Workers.” 

Referring to the present as an age of 
the specialist, Mr. Bissell held that the 
insurance profession in demanding 
thorough equipment of its office and 
field men, was simply calling for that 
now required of the workers in all 
businesses and professions, and urged 
that the standard of proficiency be rais- 
ed higher and still higher. 

Col. A. H. Wray, United States man- 
ager of the Commercial Union Assu- 
rance Company, is a graduate of the 
State Association, and was its first sec- 
retary. Naturally he takes a lively in- 
terest in its wellbeing, the association 
members heartily reciprocating. “The 
Times,” was the topic chosen by Col. 
Wray, for his remarks. which were 
both instructive and amusing. 

Col. J. L. Cunningham, president of 


the Glens Falls, and one of the most 
pleasing speakers in the ranks of fire 
underwriting, made the concluding ad- 
dress. As was anticipated it sparkled 
with wit, Col. Cunningham’s supply of 
which is seemingly inexhaustible. 

President E. J. Haynes, Jr., Secretary 
E. Creighton, of the Underwriters As- 
sociation of the Middle Department, 
and F. W. Jenness, secretary of the 
New York State Association, were at 
the president’s table, but did not speak. 

With the hearty singing of Auid Lang 
Syne, the highly successful anniversary 
celebration of the Underwriters Asso- 
ciation of New York State, was brought 
to an end. 





ASSISTANT NOT YET NAMED. 





Manager Letton Still Casting About 
for Desirable Aid in Handling Prus- 
sian National. 





United States Manager H. W. Letton 
of the Prussian National has not yet 
appointed an association manager al- 
though a number have applied and 
many names have been suggested. 
Some of the friends of I. S. Black- 
melder, former manager of the Niagara 
and C. B. Gilbert, former vice-presi- 
dent of the Calumet, have been using 
their influence for them. The position 
is one of responsibility because all the 
agents in the United States report 
direct to the United States office. 





FOREIGN COMPANIES ENTERING? 
R. D. Tweeddale Says He has Ne Knowl- 
edge of Any Such Arrangements 
Being Made. 





It is stated that as a result of a visit 
to this country by Fester brothers, of 
Mund and Fester, reinsurance brokers 
at Hamburg, the Nordische Insurance 
Company of Moscow will shortly enter 
the United States, making a deposit of 
$200,000 in one of the States. Report 
has it that the management of the com- 
pany on this side will be given to Dick- 
son & Tweeddale, also that another 
company about to engage in business 
here would go to this firm. When asked 
regarding the matter Mr. Tweeddale 
said there was no truth in the state- 
ment. 





Will Continue Present Connection. 





There has been considerable interest 
in the report that a prominent associa- 
tion manager of one of the large de- 
partments at Chicago would leave its 
employ January 1. Inquiry at the home 
office elicits the information that the 
differences have been settled and there 
will be no change. 





ACROSS THE BIG BRIDGE. 





The Brooklyn, N. Y., agency of the 
Cosmopolitan Fire, has been transferred 
from Delesderniers and Jones, to Frank 
McLaughlin, thereby increasing the 
number of companies represented by 
the progressive McLaughlin office to 
five. 





H. R. Sommer, formerly treasurer of 
the Borough Underwriters Agency, has 
been appointed Brooklyn representative 
of the New Jersey Plate Glass Insur- 
ance Co. He will open an office on 
Montague street. 


The rapidly-growing agency of A. H. 
Lockwood has transferred its offices 
from 146 to 152 Montague street, at 
which latter point the facilities for 








handling business are superior. 
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CRGANIZED 1865. 


Virginia State Insurance Co., _°f Richmond 


ASSETS . 
Surplus to Policyholders 


GEO, L, CHRISTIAN, Pres. 


Tee eee eee ee eee eee eee eee eee eee eeeeeee 





++++++-$887,903.00 
317,975.00 


ROBERT LECKY, Jr., V. Pres. & Secy 





RESTRICTS NUMBER OF RIDERS. 





Minnesota Limits to Six Special Clauses 
that May Be Used in 
Fire Policy. 





Because of a recent decision by the 
Minnesota Supreme Court, holding ille- 
gal use of the “clear space clause,” the 
State Insurance Department has issued 
a general circular to the fire insurance 
companies, upon the use of riders in 
Minnesota. On and after January first, 
but six special clauses may legally be 
attached to the standard form of fire in- 
surance policy, and any company or 
agent convicted of using others will be 
proceeded against. 





Ready for Business January 1. 





Louis S. Amonson, president of the 
Peoples National Fire, of Philadelphia, 
is confident that the company will be 
writing business January first. Perhaps 
it may even begin before that date. 





The Rochester, N. Y., agency of the 
Philadelphia Underwriters has been 
transferred from the C. F. Garfield Real 
Estate Co. to James C. Clements. 





Edmund S. Bailey, for many years 
prominent as a broker in fire insurance 
company stocks, died at his New York 
City home last Thursday evening. 


- MONONGAHELA 


INSURANCE COMPANY 
of Pittsburg, Pa. 
Incorporated 1864. 
R. H. Gilliflurd, President. 
John H, Claney, V.-Pres. & Treas. 
W. K, Reifsnyder, Secretary. 








Commercial Union Assurance Company 
(Limited) . 
OF LONDON. 
PINE AND WILLIAM STS., NEW YORK CITY 
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VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 














SUN 


Insurance Office 
OF LONDON 


FOUNDED 1710 


United States Branch: 


54 PINE STREET, NEW YORK 


Western Department: 
173 LA SALLE ST., CHICAGO 
Pacific Department: 
N., E. Cor. Sansome and Sacramento Sts. 
SAN FRANCISCO, CAL. 





Northern Assurance Co. 


OF LONDON, ENG. 





U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 





Net Surpius in U. S...... $1,335,195 





| Eastern and Southern Departments 
| Company’s Building, 

38 Pine Street, New York. 
| GEORGE W. BABB, Manager. 

T. A. RALSTON, Sub-Manager. 





FIRE ASSOCIATION 


Organized 1817. 


E. O. Irwin, Pres. 


PHILADELPHIA ¥F 
Office: Company’s Building, 407-409 Walnut St. 
Incorporated 1820. 
Cast: Oapital, $500,000, Assets, $7,301,261. 56, 

T. k. Cond 

M. G. Garrigues, Sec. and — — 
R. N. Kelly, Jr., Asst. Sec. and Treas. 


OF 





A 


Charter Pepetual. 


1817 








Losses Paid—Cash 


THE CALIFORNIA INSURANCE CO. 
OF SAN FRANCISCO, CAL. 


Assets $795,987.00 Surplus to Policyholders $551,180.00 


In San Francisco Conflagration $2,550,000.00 


LOGUE BROS. @ CO., Managers 
245 FOURTH AVE., 


Without Discount— 


PITTSBURG, PA. 











THE NORTH RIVER 


INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 


INCORPORATED 1822 


TOTAL ASSETS DEC, 31, 1907 
$1,907,496.00 





CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


——_——_ ASSETS 

12.31-07 
Empire City Fire Ins. Co., Inc. 1850. $566,779 
Nassau Fire Ins. Co., Inc. 1852... ~s+» 748,381 
Peter Cooper Fire Ins. Co., Inc. 1853..... 431,906 


National Lumber Ins. Co., Inc. 1905..... 355,801 
(Writing Woodworkers and Lumber only) 
United States Fire Ins. Co., Inc. 1824.... 500,016 
Dutchess Fire Ins. Co., Inc. 1906........ 533,362 
(Where not locally represented) 

FOR NEW YORK CITY 
AACHEN & UNICH FIRE INS. Co. 

ALLEMAN 


INS. CO. 
JEFFERSON FIRE INS. CO. 
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throughout the United States. 


A Casualty Insurance Company wi h a Two Million Dollar Capital 

and One Million Dollar Surplus, now forming with representa- 
tive business men in Philadelphia, 
Pittsburg as Directors, lavites correspondence from General Agents 


New York, Chicago and 








ENTERPRISE ACCIDENT & CASUALTY INSURANCE COMPANY 


1124 Land Title Building 
PHILADELPHIA, PA. 











CAPITAL IMPAIRED $26,587. 


Northwestern Fire and Marine Writes 
Business Too Fast—Reserve for 
Hail Losses Heavy. 





So rapidly has the Northwestern Fire 
and Marine, of Minneapolis, been plac- 
ing business wpon its boks of late, that 
the heavy reserves demanded thereby 
have impaired its capital to the extent 
of $26,587. 

This condition was disclosed through 
an examination of the company’s affairs 
by the Minnesota Insurance Depart- 
ment. The examination which was as 
o. July first, showed these results: 

Premium income for six months was 
$682,997, total income $706,554, losses 
$317,023, total disbursements $560,213, 
assets $872,607, reinsurance reserve and 
hail reserve $557,768, total liabilities 
$599,193, capital impairment, $26,586, 
policyholders surplus $273,414, agency 
balances May 1-July 1 $191,664, ageacy 
balance on business written prior to 
May 1 $35,603. The examiners say: 

“We have charged as a liability spe- 
cial reserve for hail losses, $202,900.14. 
In doing this we have followed the meth- 
od used by the company, which is as 
follows: from the entire premium re- 
ceipts from hail business less the com- 
missions paid thereon, we have deduct- 
ed the amount of loss paid to July 31, 


1908, and carried the balance as a 
special reserve to provide for future 
losses. We find that upon checking this 


account on Oct. 1, that this reserve was 
sufficient to meet all adjusted and re- 
ported losses up to that date and still 
leave an amount in excess of the im- 
pairment of capital as shown by this 
report.” 


A FLY IN THE OINTMENT. 





Worried 
High 


Underwriters Considerably 
Over Failure of Local 
Pressure Service. 





Just as the fire underwriting frater- 
nity was congratulating itself upon the 
successful installation of the high pres- 
sure water service throughout New 
York’s congested district, and figuring 
that fear of a sweeping conflagration ia 
the city need no longer be entertained, 
a severe jolt was administered through 
the refusal of the service to operate 
promptly at a sweeping fire on Walker 
street early Saturday morning. 

The fire originated in the seven-story 
building, Nos. 9, 11 and 13 Walker street 
and before it was extinguished damage 
estimated at $100,000 had been done. 

Chief Croker, who was early upon the 
scene, ordered the high pressure ser 
vice into use, and although the com- 
mand was promptly obeyed the result 
was so disappointing that engines were 
rushed to aid, and in due course suc- 
ceeded in overcoming the flames. 

There is a sharp dispute between the 
head officials of the fire and the water 
departments regarding the failure of the 
high-pressure service to respond to the 
call upon it, but to fire underwriters this 
concrete fact stands out boldly—the 
boasted service could not be relied upon 
when most needed. Having happened 
once what is to prevent a recurrence 
of the incident. 


The demand of Water Commissioner 


O’Brien for a reduction of the fire in- 
surance rates because of the high pres- 
sure water service, was premature to 
say the least. 





NORTH BRITISH MEN MEET. 





Special Agents of the Company in Con- 
ference With the Management. 





To the number of thirty-five the 
special agents of the North British and 
Mercantile, gathered at the head offices 
of the company, in this city a day or 
two ago and with Manager E. G. Rich- 


ards and his department aids, discussed 
matters of interest to their company 
and the business generally. 





Assistant Western Manager of Atlas. 





Oa January first E. W. Jewell. at 
present Illinois and Michigan special 
agent of the Atlas of England, will 
assume the assistant management of 
the company’s Western Departmeat. 

“Mr. Jewell,” to quote the “Western 
Underwriter,” “is another of the young- 
er men who have been recently call- 
ed to fill important positions. He is 
36 years of age and has made an ex- 
cellent record both in the office and 
field. Mr. Jewell entered the insurance 
business in Chicago in 1893, when he 
became connected with the Fidelity & 
Casualty general agency. Later he went 
with the general office of the Prussian 
.,ational and thea to Goodwin, Hall & 
Henshaw’s local agency. Afterward 
he was appointed Cook county special 
for the Western and British America, 
and then went to Indiana to take that 
field for the two companies. Something 
over a year ago he went with the Atlas 
and assumed his present position. 





E. G. Snow Home Again. 





After a two months’ swing about the 
country, the major portion of the time 
on the Pacific Coast, E. G. Snow, presi- 
dent of the Home Insurance Company 
is again in this city. 





To Get Another Underwriter. 





The Ohio German Insurance Company 
of Toledo, is casting about to s2cure 
the services of another underwriter to 
replace Riddell Miles, recently resigned. 








WANTED 
A LARGE CASUALTY COMPANY 


intending to add Fidelity and Plate 
Glass lines, invites applications, in 
eonfidence, from 


FIDELITY UNDERWRITER 
PLATE GLASS UNDERWRITER 


State age, experience, salary expected, 


etc. 
** CASUALTY ” 
Care EASTERN UNDERWRITER 














WITH NORTHERN ASSURANCE. 


B. Van Ness Becomes | Special Agent of | 
Company in Maryland, Virginia and 
North Carolina. 





iB. Van Ness, of Chicago, has resign- 
ed the Cook county special agency of 


the Queen to travel Maryland, Virginia | 
and North Carolina for the Northern | 


Assurance Company. He formerly re- 
sided in Baltimore and is familiar with 
the territory. 





Cabot Secretary of Boston Board. 





Chief interest in the annual meeting | 


of the Boston Board of Fire Underwrit- 


ers centered in the election of a suc- | 


cessor to the late secretary, Osborne 
Howes, 
Elliott Cabot. 
as follows: E. C. Brush, Pennsylvania, | 
president (re-elected); Augustus 
Lovett, vice-president; F. Elliott Cabot, 
secretary; A. Jarrett Lewis, treasurer; 
Charles B. Wheelock, James H. Carney, 
Harry H. Whitney, Edward F. Woods 
and Edmund B. Cowles, executive com- 
mittee. 





HOW THE BANK GUARANTEE LAW 
OPERATES. 





(Continued from page 6.) 
number of small fry institutions, one 
town of but 150 inhabitants “and not 
likely to have more for five years,” 
being the domicile of two banks. Six 
per cent. is paid on time deposits, the 
absurdity of which is apparent even to 
the least observing. In brief the guar- 
antee puts a premium on reckJess man- 
agement, and discourages careful and 
conservative methods. If a depositor 
seeks to have his account guaranteed, 
he can secure such protection from a 
properly organized insurance company. 





Opening for Bright Men. 





Elsewhere in our columns a leading 
casualty company advertises for a com- 
petent fidelity and a plate glass under- 
writer. To the right man attractive 
posts will be given. Replies, which will 
be treated in strict confidence, may be 
sent care of the Eastern Underwriter. 





Honor President Seward. 





The heads of the various departmenis 
of the Fidelity & Casualty, together 
with their assistants, gathered at the 
home of President Seward, November 
8, to celebrate his 68th birthday anni- 
versary. Those present state that it 
was a joyous affair. 





Will Manage Credit Business. 





J. C. Clark has been appointed man- 
ager of the Credit Insurance Adjustment 
Company of Chicago, which handles the 
agency end of the credit business of the 
London Guarantee and Accident Com- 
pany. Mr. Clark is at present general 
agent of the Ocean Accident at Rich- 
mond, Va. 





City Supply Bonds. 





On and after January 1 next the 
minimum rate on New York City supply 
bonds will be one-quarter of 1 per cent., 
such action being decided upon at a 
meeting of surety men in Philadelphia. 





Follows the Flaq. 





Having gained entrance into Florida, 
the Continental Casualty Company of 
Cheago, is 
State of the Union, the District of Col- 
umbia and the Hawaii Islands. 





Members of the Missouri Fire Insur- 
ance Agents Association will hold their 
annual gathering at St. Louis on the 
11th inst. 


S. | 


the selection falling upon F. | 
The election resulted | 


} 


now represented in every} 


_ Accident 





ESTABLISHED 1856 


NORWICH 4x> LONDON 


Accident Insurance Association 


of Norwich, England 
Liability 
and 
Insurance 
PAYNE & RAMSEY, Inc. 


GENERAL AGENTS 
NEW YORK CITY OFFICE 
1 LIBERTY STREET 





Health 








METROPOLITAN 
Surety Company 


HOME OFFICE: 
38 Park Row, --- New York City. 


M. JOSEPH McCLOSKEY, President. 
ANDREW T. SULLIVAN, First Vice-President. 
CLINTON D. BURDICK, Second Vice-President. 

WALTER C. McCLURE, Secretary. 

M. J. MULRENNAN, Ass’t Secretary 








acC/DINT INSU payee COMPENT 
of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York ‘ 








THE EMPIRE STATE 
SURETY COMPANY 


Capital - $500,000.00 
Surplus- 204,602.35 


Surety and Fidelity Bonds, Liability, Burglary 
Plate Glass, Boiler, Personal Accident and 
Health Insurance. 

OFFICERS: 

WH. M. TOMLINS Jr., President. 

WILLARD F. REID 
R. 8. KEELOR, M. D. 
Viee-Presidents. 
Alfred J. Hodson, Ass’t See’y- 
Warrel 8. Pangborn, Treasurer. Hugo Hirsh, Gen’! Counsel 


New York Office, 84 William St. 
Brooklyn Office, - 192 Montague St. 


MOSES 
WALTER J. MOORE. 


Daniel Stewart, Seeretary. 








PHILADELPHIA 
CASUALTY Co. 


WALTER LE MAR TALBOT 


President 
LIABILITY 
ACCIDENT PLATEGLASS 


HEALTH CREDIT BOND 
INSURANCE 


We Want Live Agents 


New York City Office 
84 WILLIAM STREET 
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PHILADELPHIA CASUALTY. 


ITS FINANCIAL CONDITION SHOWN. 








Pennsylvania Insurance Department 
Makes Public Examination Report 
—More Money Put Up. 





To satisfy themselves as to the exact 
financial status of the Philadelphia 
Casualty Company, of Philadelphia, the 
owners of the enterprise, asked the 
Pennsylvania Insurance Department to 
make a thorough examination. The 
work was at once undertaken, the fig- 
ures being checked up as of September 
30th, 1908. 

The result as set forth by examiners 
W. J. Roney and F. J. Cummiskey is as 
here set forth: 

“Ledger assets, Dec. 31,1907 $724,447.78 














INCOME. 
Premiums— 
CES haa Sind oes asineesst¥s $103,849.20 
i overseas eeee 28,097.35 
LAGE SF ceeied esterase 214,137.27 
, aaa or 108,600.90 
PO Ee ee ee ee 94,382.95 
TREE. ars:c de 42d5n bu wea 37,328.65 
$586,396.32 
RNG irked b-ebaensneuane $19,075.52 
Profit, sale of securities .. 2,230.14 
Prem. res., for’gn companies 424.31 
Reinsurance commissions . 1,706.69 
TOCA TROON «6.2 6002 cens $600,893.18 
$1,334,340.96 
DISBURSEMENTS. 
“Losses— 
GH lt cdstercebhaveecave $113,488.84 
eee eee 1,601.14 
CR, 665.6 bab bine needes 24,588.74 
eer eres 42,390.54 
RE. bea dso se ticnmowe 32,059.55 
a er eee 18,110.14 
Mapenss credit ....ccsccce 2,077.98 
a ror T errr re 14,273.42 
pe | PTE er Ceres 1,412.27 
PE itt ic outata hans twat 478.16 
Commissions— 
CEE ends: Shad Sua heesee 28,384.27 
pe er 5,996.90 
LEO das ceicers ween seu 50,211.94 
Pee BE: tsa ctewsces seen 39,740.82 
DEE CvSequteisawdasvan 28,418.58 
St iwkaeneewnazanahs 11,062.94 
Credit— 
Fund Association ......... 24,825.00 
Miscellaneous ............ 576.12 
pe 3,238.97 
SE sb cre ticedkosrer sees 4,590.82 
Tere re 2,094.30 
Legal expenses ........... 317.91 
Postage, telegraph and tel. 5,933.88 
EA ein te ap 9,696.53 
Books, printing and stat’ry 15,603.18 
Taxes and dept. fees ..... 15,717.34 
Agency expenses .......... 13,976.92 
DEGCRUEE BOG6 sccisciscves 405.00 
Traveling expenses ....... 11,521.42 
Salaries, home office ...... 79,312.41 
a ee 17,877.15 
ee 5,239.62 
Rebates and return prems. 20,600.88 
Contingent commissions ... 782.59 
Total disbursements . $646,556.27 
ee Cee ee $687,784.69 
LEDGER ASSETS. 
“Stocks and bonds ........ $531,025.49 
IR ia ve ea idcckteawe 68,550.00 
Agents’ balances .......... 11,978.94 
Furniture and fixtures .... 16,327.54 
Buls receivable ........... 6,251.32 
ee ne 8 eS 2 Se AR 53,651.40 
NEE. Sin hk Bot eae ois eg $687,784.69 


NON-LEDGER ASSETS. 
“Prems. in course of collec. $281,714.05 





Accrued int. (bds. & mtgs.) 1,076.08 
BORVREE x cvrcavereceevsewe 4,430.00 

Groes. GOmOth oi0<cscecns $975,004.82 
DEDUCT ASSETS NOT ADMITTED. 
“Agents’ balances ........ $11,978.94 
Bills reevbl. (over 90 days) 3,507.32 
Prems. over 3 months due 17,153.43 
Depreciation in securities .. 11,762.90 

















Dprctn. in cash (city trust) 500.00 
Petty cash in agents’ offices 2,802.06 
Furniture and fixtures .... 16,327.54 
ee ee ee $64,032.19 
Total admitted assets ... $910,972.63 
LIABILITIES. 

“Unpd.losses—Acdt. & hith. $13,824.25 
Plate glass.. 1,741.47 

CHOGIE 22sec 22,850.00 

NE cree Sas a Ahn aw aman $38,415.72 
“Special res.—Liability .... $85,207.04 
a eee 250.00 

MN 6 vg tab 646% 0s ae cece $85,457.04 
“Unearned premiums ..... $412,166.60 
Commissions due ......... 74,076.97 
SE ED pbdoceddcueees 2,684.36 
Taxes estimated .......... 16,206.09 
EN ocak sacha enk aioe $629,006.78 
GE Od ns east 0d knee 5-6 300,000.00 








Total liabilities 
Total admitted assets ... 


$929,006.78 
910,972.63 


Impairment of capital ... $18,034.15 


“The income and disbursements for 
the nine months of this year were care- 
fully checked and showed that $36,663.09 
more than was received was disbursed. 
This is largely accounted for by the 
large losses in the company’s credit 
business, which can be attributed to 
the general business depression which 
has existed all over the country, and 
also to the great increase in the gen- 
eral expenses of the company. 

“The cash was verified in the usual 
manner and found as claimed, except 
as regards petty cash in agents’ offices. 
Several of these accounts were found 
to be less than claimed by the com- 
pany, which resulted in the deduction 
of $2,802.06. One account is with the 
City Trust Company, which is in the 
hands of a receiver. Of the total 
amount which is in receiver’s hands, 
viz., $1,268.83, we have allowed $768.83 
as a good asset. Although the chances 
of obtaining the entire account are very 
good, as a precaution we have deduct- 
ed $500. 

“The bonds and mortgages were all 
seen except those deposited with vari 
ous insurance departments, receipts fo1 
which were shown. 

“The bonds were appraised by a re- 
putable banking house of this city, 
which appraisement resulted in a de- 
preciation of $11,762.90 from book value. 


“In item ‘bill receivable,’ $6,251.32, 
$3,507.32 was not allowed, being over 
ninety days due. 

“In non-ledger assets the item ‘Pre- 
miums in course of collection,’ $281,- 
714.05, was reduced by $17,153.43, being 
over three months due, leaving premi- 
ums in course of collection really $254,- 
560.62. This seems to be an extraordi- 
narily large amount when compared to 
same account December 31, 1907, but 
may be accounted for by the fact of 
the large increase in writings, and fur- 
ther by the fact that the company does 
not insist on as prompt remittances 
from agents as toward the end of the 
year. Against this account we have also 
charged 28 per cent. as a liability for 
commissions due. This account was 
carefully checked moath by month and 
found to be correct. 

“The unearned premiums weyge also 
carefully checked. 

“The unpaid taxes for 1908 were esti- 
mated and a liability of 66 2-3 per cent. 
was charged. 

“The unpaid losses for health, acci 
dent, plate glass and credit over three 
months insurance were accurately as- 
certained. 

“The special reserve for losses was 
calculated as follows: 
1—Suits or actions 

pending on account 

of injuries reported 

prior to eighteen 

months previous to 

September 30, 1908, 

which are being de- 





T. J. FALVEY, President JOHN T. BURNETT, Secretary 
INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 
New York Office, 27 Pine St. 


BALLARD MoCALL, Resident Vice-President 


SURETY BONDS 


AND 


BURGLARY INSURANCE 

















LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Offi-e F. J. Walters 
CHICAGO Kesident Manager 


oisaaaaiay 45-49 Cedar St. 
A. W. MASTERS 


New York 
Gen’! Manager er 48 
9 Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs. ,——— 
— -New England 


Liability, Accident, 
Health and Credit 














rae 


METROPOLITAN CASUALTY 


INSURANCE CO, OF NEW YORK, 


Home Office, 47 CEDAR STREET. 
Chartered 1874 
PLATE GLASS 
PR Scoume POLICIES 


Of the Most Approved Forms 
EUGENE H. WI \SLOW, President 
Daniel D. Whitney, Vice-Pres. S. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, ™ 


THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


PN icintavivnen nk: apatnsaeneniepsoveiuants $7,537,429.91 
Capital and Surplus.................... 2,013,400.24 
-Losses paid to January |, 1908..26,629,131.90 


This Company grants insurance as follows: 














Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Plate Glass, Steam Boiler, Fly Wheel, Employers. Public, Teams, Workmen's 
Cllective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 
Liability and Bonded Attorneys’ List. 


shanti OFFICERS...... 
GEORGE F. SEWARD, President 
ROBERT J. HILLAS, Vice President and Sec. HENRY CROSSLEY, Asst. Secretary 
FRANK E. LAW, 2nd Asst. Secretary GEORGE W. ALLEN, 3rd Asst. Secretary 











THE BEST RESULTS 
are obtained by agents who represent the 
CONTINENTAL CASUALTY COMPANY 
CHICAGO, ILLINOIS 


have the Greatest Variety of the Most Attractive policies of 
health insurance. 


because the 
accident anc 


f you would share in the prosperity of Continental representatives, address 
H. G. B. ALEXANDER, President and General Manager 
1208 Michigan Avenue - - ~ Chicago, Illinois 





fended for or on ac- Average cost for each 








count of policyhold- injured person as per 
ees — 35 $18,026.40 experience ........ $27.88 126,240.64 
Average cost of suits —— ~—-— 
or actions as per ex- Gross reserve ...... ..++ $144,267.04 
Per erryr er 515.04 REDUCTION, 
2—Number of persons 3—Payments on ac- 
reported injured un- count of injuries in 
der all the forms of cluded under item 2 
liability policies fF ree $59,060.00 
within 18 months —— 
prior to September Net reserve ......... - $85,207.04 
30, 1908, whether “All of the above is respectfully sub- 
such injuries were mitted.” 
reported to the home The owners of the corporation have 
office of the com- already arranged to pay in sufficient 
pany or to any of its additional funds to place it in thorough- 
representatives GBES ccccccees ly good shape. 








THE 


EASTERN UNDERWRITER. 


November 12th, 1908, 


















UNITED SURETY COMPANY 


BALTIMORE MD. 















pa, Ft 
er: t use 
20 Central Stier wy - my ~ “Boston, Mass. 
WAKEFIELD, MORLEY & CO. 
General Agents for Connecticut, Enotes Island 


an estern Mass: 4 
252 Asylum Street - - - Hartford, Conn. 

















OR 


AG 


ood Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOHERY. CHICAGO, ILLINOIS 











THE TITLE GUARANTY 
AND SURETY COMPANY 


SCRANTON, PENNA. 
Home Office, -- 





516 Spruce St. 





L, A. WATRES, President JOS. A.SINN, Mgr. Surety Dept. J. H. LAW, Secretary 
Capital and Surplus over $1,000,000. 
ISSUES FIDELITY, CONTRACT, OFFICIAL AND JUDICIAL BONDS. 
NEW YORK OFFICE; 84 William St. 


EUREKA =comPany 


Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 
respondence with personal writers solicited. 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. 











LIFE INSURANCE 














Cor- 





Citizens Life Insurance Company 
Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE GF KENTUCKY 


Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - - 


The Scranton Mutual Life 


Is issuing policies of the highest order which when taken together 
with the attractive stock offer makes the finest insurance proposition 
ever brought before the public. That is the reason why this Company 





- W.H. GREGORY, President 




























ILLINOIS LIPS 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


od 
Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 








DEPENDABLF 





SECURITY MUTUAL LIFE 
BINGHAMTON, N. Y. 








The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. Excep- 
tional record for 28 years for Low Rate of Mortality, 
Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 
for its Policy Holders | 


Assets January 1, 1908, $11,736,775.76 
EDWARD A. TEMPLE, President 
CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 





















has written $9,000,000 of business since September, 1907. 












Write for information concerning agent’s contracts. None 


better or more liberal. 


CONNELL BLDG., 








SCRANTON, PENNA. 














Indastrial Life and Health Insurance Company 


Home Office: 502-511 Austell Bldg., Atlanta, Ga. 
Insures men, women and children against loss by sickness, accident and death, 
all under one policy. Premiums, 5 cents to 50 cents per week. 
Organized 1891, enjoys seventeen years of unprecedented success; maintains 


seventy-five branch offices in Georgia, North Carolina, Alabama and Florida. 
Closed the year 1907 with marvelous results. To be fully appreciated, our policy 
contract must be compared with other companies, you being the judge of which 
is the best. We know the verdict will favor our contract. 


8 C. McEAcHERN, Second Vice-Pres. 
L. M. SHEFFIELD, Secretary 


Joun N. McEAcHERN, President 
Rk. H. Dosss, First Vice-President 

















